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CIRTEK HOLDINGS PHILIPPINES CORPORATION (the filssuerd or the fiCompany0) is offering the
aggregate principal amount of up to PhP PhP2,000,000,000.00 as the Initial Issuance (the fiOffero),
which will be issued in lump sum or in tranches and shall have an interest rate fixed prior to issuance.
The succeeding tranches, if any, may be issued within three (3) years from the date of effectivity of the
Registration Statement.

After the close of the Offer and within three (3) years from the date of effectivity of the Registration
Statement, the Company may, at its sole discretion, offer any or all of the remaining balance of the face
value of the CPs covered by such Registration Statement, in one or more subsequent series under Rule
8.1.2 of the Implementing Rules and Regulations of the Securities Regulation Code. Such registration
provides the Company with the ability to take advantage of opportunities in a volatile debt capital market,
as these occur, and to issue CPs depending on its financing needs. Subsequent issuances are subject
to a rating by PhilRatings.

The CPs will be unsecured obligations of the Company and will rank pari passu without any preference
amongst themselves and at least pari passu with other unsecured and unsubordinated obligations of
the Company, present and future, other than obligations preferred by law. The CPs will be effectively
subordinated in right of payment to all secured debt of the Company to the extent of the value of the
assets securing such debt and all debt that is evidenced by a public instrument under Article 2244(14)
of the Civil Code of the Philippines.

The Company expects the Net Offer proceeds from the CPs to amount to approximately
Php1,878,034,750.89. Such proceeds will be used by the Company to refinance existing debt of the
company and finance working capital requirements. See fUse of Proceedsd on page 35. The
Underwriter will receive 0.50% per annum of the aggregate value of the CPs issued. Such amount shall
be inclusive of the underwriting and selling agency fees and shall be deductible from the gross proceeds
of the Offering.

Cirtek Holdings was incorporated under the laws of the Republic of the Philippines on February 10, 2011
to invest in, purchase, or acquire personal property of every kind, including shares of stocks, bonds,
debentures, notes, evidence of indebtedness, and other securities. It was listed in the Philippine Stock
Exchange on November 18, 2011.

Prior to the listing, the Company had undergone a corporate reorganization on March 1, 2011 which
includes an acquisition from Cirtek Holdings, Inc. (ACHI0) of 155,511,952 common shares of Cirtek
Electronics International Corporation (ACEICO), representing 100% of the outstanding capital stock of
both companies. The above transaction was treated as a business combination of entities under
common control and was accounted for similar to pooling-of-interests method.

Camerton Inc. (fiCamerton0) is the immediate parent of CHPC, while Carmetheus Holdings, Inc. is the
ultimate parent company of CHPC and its Subsidiaries (the fiGroup0).

CHPC, through its Subsidiaries Cirtek Electronics Corporation (fCECG0) and CEIC, is primarily engaged
in two major activities: (1) the manufacture and sale of semiconductor packages as an independent
subcontractor for outsourced semiconductor assembly, test and packaging services, and (2) the
manufacture of value-added, highly integrated technology products. CEC provides turnkey solutions that
include package design and development, wafer probing, wafer back grinding, assembly and packaging,
final testing of semiconductor devices, and delivery and shipment to its customersd end users. CEIC
sells integrated circuits principally in the United States of America, and assigns the production of the
same to CEC. In 2014, CEIC acquired Remec Broadband Wireless Inc. (iRBWI0 or AREMECO),
renamed Cirtek Advanced Technologies and Solutions, Inc. (FfCATSQ), a manufacturer of value added,



highly integrated technology products. CATS offers complete fibox buildd turnkey manufacturing
solutions to radio frequency, microwave and millimeterwave products used in the wireless industry such
as telecommunication, satellite, aerospace and defense, and automotive wireless devices.

On July 28, 2017, the Parent Companyé Board of Directors approved the acquisition of Quintel and its
subsidiaries for $83.2 million. Quintel is a leading innovator of spectrum and space-efficient base station
antennas for wireless networks. The Group believes that Quintel&s cutting edge research and
development and product capabilities significantly add to and complement the Groupés growing portfolio
in wireless communication, and is aligned with its business focus on high-growth portfolio in wireless
communication, and is aligned with its business focus on high-growth market segments. Furthermore,
being the strategic manufacturing partner of Quintel products places the Group in a unique situation to
achieve significant synergies through value engineering, research and development collaboration as
well as cost reduction, resulting in high-quality, reliable, and cost-competitive products.

On April 28, 2011, the Companyé Board approved an annual dividend payment ratio of
approximately 30% of its consolidated net income from the preceding fiscal year, subject to the
requirements of the applicable laws and regulations and the absence of circumstances which may
restrict the payment of dividends including, but not limited to, when the Company undertakes major
projects and developments requiring substantial cash expenditures or when it is restricted from paying
cash dividends by its loan covenants. The Companyé Board may, at any time, modify such dividend
payout ratio depending upon the results of operations and future projects and plans of the Company.

The Subsidiaries have no defined dividend policy; nevertheless the Subsidiaries, in declaring and paying
dividends, take into consideration the interests of their shareholders as well as their working capital,
capital expenditures and debt servicing requirements, and tax regimes. Historically, the Subsidiaries
have declared and paidup dividends to CHPC amounting to approximately 50% to 100% of their
unrestricted retained earnings on an annual basis. See fiDividend Policyd on page 168.

Unless otherwise stated, all information contained in this Prospectus has been supplied by the
Company. The Company, through its Board, having made all reasonable inquiries, accepts full
responsibility for the information contained in this Prospectus and confirms that this Prospectus contains
all material information with regard to the Company, its business and operations and the CPs, which as
of the date of this Prospectus is material in the context of the Offer; that, to the best of its knowledge
and belief as of the date hereof, the information contained in this Prospectus are true and correct and is
not misleading in any material respect; that the opinions and intentions expressed herein are honestly
held; and, that there are no other facts, the omission of which makes this Prospectus, as a whole or in
part, misleading in any material respect. The delivery of this Prospectus shall not, under any
circumstances, create any implication that the information contained herein is correct as of any time
subsequent to the date hereof.

Multinational Investment Bancorporation, the Issue Manager and Underwriter/Arranger, warrants that it
has, to the best of its ability, exercised the level of due diligence required under existing regulations in
ascertaining that all material information contained in this Prospectus are true and correct, and that to
the best of its knowledge, no material information was omitted, which was necessary in order to make
the statements contained in this Prospectus not misleading. Except for its failure to exercise the required
due diligence, the Issue Manager and Underwriter / Arranger assumes no liability under existing rules
and regulations, for any information supplied by the Company.

Market data and certain industry information used throughout this Prospectus were obtained from
internal surveys, market research, publicly available information and industry publications. Industry
publications generally state that the information contained therein has been obtained from sources
believed to be reliable, but that the accuracy and completeness of such information is not guaranteed.
Similarly, internal surveys, industry forecasts and market research, while believed to be reliable, have
not been independently verified and neither the Company nor the Issue Manager and Underwriter/
Arranger makes any representation as to the accuracy and completeness of such information.

In making an investment decision, applicants are advised to carefully consider all the information
contained in this Prospectus, including the following key points characterizing potential risks in an
investment in the CPs:



Risks relating to the Company and its business

1 Dependence on an industry that is characterized by rapid technological changes, such that
it must be able to adapt to new technologies and be flexible to customer needs in order to
remain competitive

1 Risks relating to the contractual right of the customers of the Cirtek Group to place orders
in quantities less than the agreed minimum and their requirement for the latter to maintain
certain key certifications and meet technical audit standards

1 Risks relating to working capital being tied up in inventories and inventory obsolescence

1 Risks relating to delayed or non-payment of customers for products sold or services
rendered

1 Risks relating to the maintenance of governmental approvals

1 Risks relating to the industryG dependence on the continued growth of outsourcing by

OEMs

1 Risks relating to the Company& exposure to the cyclical nature of the semiconductor
industry

1 Risks relating the competitive nature of the assembly and testing segment of the
semiconductor industry

1 Risks relating to the volatility in the price of raw materials and the availability of supply used

by the Company in its production process

Risks relating to intellectual properties

Risks relating to foreign exchange

Risks relating to industrial or labor disputes

Risks relating to the separation of key employees with the Company

Risk that the Company might fail to comply with its loan covenants which might reduce its

ability to service its debt obligations
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Risks Relating to Countries Where the Company Operates
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Business, political, operational, financial, and economic risks arising from the Companyé&
operations in the Philippines and other jurisdictions

Risks arising from environmental laws that are applicable to the Companyés projects

Risks due to political instability in these various jurisdictions

Risks arising from territorial disputes involving the Philippines and its neighboring countries
Macroeconomic risks in each country of operations

Risks relating to the Company& international expansion and its operation in multiple
jurisdictions

Risks due to natural or man-made catastrophes including severe weather conditions and
epidemics

Risk relating to the COVID-19 pandemic

Risks Relating to the Commercial Papers

f
f
f

Liquidity Risk 1 the Philippine securities markets are substantially smaller, less liquid and more
concentrated than major securities markets

Price Risk 7 the CPs market value moves (either up or down) depending on the change in
interest rates

Retention of Ratings Risk i there is no assurance that the rating of the CPs will be retained
throughout the life of the CPs

For a more detailed discussion on the risks in investing, see section on fiRisk Factorso beginning on
page 23 of this Prospectus, which, while not intended to be an exhaustive enumeration of all risks, must
be considered in connection with a purchase of the CPs.

This Prospectus includes forward-looking statements. The Company has based these forward-looking
statements largely on its current expectation and projections about future events and financial trends

iv



affecting its business and operations. Words including, but not limited to fibelieved, fimayd, fiwillo,
fiestimateso, ficontinueso, flanticipateso, fintendso, Aexpectso and similar words are intended to identify
forward-looking statements. In light of the risks and uncertainties associated with forward-looking
statements, investors should be aware that the forward-looking events and circumstances in this
Prospectus may or may not occur. The Companyé actual results could differ significantly from those
anticipated in the Company&s forward-looking statements.

The contents of this Prospectus are not to be considered as legal, business or tax advice. Each
prospective purchaser of the CPs receiving a copy of this Prospectus acknowledges that he has not
relied on the Issue Manager and Underwriter / Arranger or Selling Agents in his investigation of the
accuracy of such information or his investment decision. Prospective purchasers should consult their
own counsel, accountants or other advisors as to legal, tax, business, financial and related aspects of a
purchase of the CPs.

The CPs are offered solely on the basis of the information contained and the representations made in
this Prospectus. No dealer, salesman or other person has been authorized by the Company or by the
Issue Manager and Underwriter / Arranger to issue any advertisement or to give any information or make
any representation in connection with the Offer other than those contained in this Prospectus and, if
issued, given or made, such advertisement, information or representation must not be relied upon as
having been authorized by the Company or by the Issue Manager and Underwriter / Arranger.

The laws of certain jurisdictions may restrict the distribution of this Prospectus and the offer and sale of
the CPs. Persons into whose possession this Prospectus or any of the CPs come must inform
themselves about, and observe any such restrictions. Neither the Company, the Issue
Manager/Underwriter and the Selling Agents, nor any of its or their respective representatives are
making any representation to any prospective purchaser of the CPs as to the legality of any investment
in the CPs by such prospective purchaser under applicable legal investment or similar laws or
regulations.

The Company is organized under the laws of the Republic of the Philippines. Its principal office is located
at 116 East Main Avenue, Phase V-SEZ, Laguna Technopark, Bifian, Laguna, Philippines with telephone
number 729-6205. Any inquiry regarding this Prospectus should be forwarded to the Company, or to
Multinational Investment Bancorporation.

ALL REGISTRATION REQUIREMENTS HAVE BEEN MET AND ALL
INFORMATION CONTAINED HEREIN ARE TRUE AND CURRENT .
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GLOSSARY OF TERMS

In this Prospectus, unless the context otherwise requires, the following terms shall have the meanings
set forth below.

AOI Automatic Optical Inspection
Aoolication the documents to purchase or subscribe to
PP the Offer Shares
Articles the Articles of Incorporation of the Company
Banking Day or a day (except Saturdays, Sundays, and
Business Day holidays) on which banks in the Philippines
are open for business
BER Bit Error Rate
BIR Bureau of Internal Revenue
Board of Directors or the Board of Directors of the Company
Board
Board of Investments, the lead investments
BOI . L
promotion agency of the Philippines
BOM or Bill of List of raw materials, sub-assemblies,
Materials intermediate assemblies, subcomponents,
parts and the quantities of each needed to
manufacture an end product
Box-Build the electromechanical assembly process
involving enclosure fabrication, installation
of sub-assemblies and components, and
installation and routing of cabling or wire
harnesses
BPSK Binary Phase Shift Keying
BSP Bangko Sentral ng Pilipinas, the Central
Bank of the Philippines
Bloomberg Valuation benchmark reference
BVAL .
rates as reported in the Bloomberg system
By-Laws the By-Laws of the Company
CAGR Compound annual growth rate
Camerton, Inc., the principal shareholder of
Camerton
the Company
CATSI Clrtek Advanced Technologies and
Solutions, Inc.
Cayon Cayon Holdings, Inc.
CEC Cirtek Electronics Corporation, a Philippine

company



CEIC

Charmview
CHI

CHPC or Cirtek or
Cirtek Group or
Issuer or Company
or TECH

CLC
COA

Congress

Corporation Code

CP

CP Holder

CTT

DDS

Debt-to-Equity Ratio

DENR

DENR-EMB

DFN
Director(s)

DOLE
EBITDA

ECC

Cirtek Electronics International Corporation,
a British Virgin Islands company

Charmview Enterprises, Ltd, ,
Cirtek Holdings, Inc.

Cirtek Holdings Philippines Corporation, a
corporation incorporated in the Philippines;
references to the Company include
references to its Subsidiaries, unless the
context otherwise requires

Cirtek Land Corporation
Commission on Audit

the Congress of the Philippines,
comprised by the House of
Representatives and the Senate

Republic Act No. 11232, otherwise known
as i Révised Corporation Code of the
Philippineso

The Commercial Papers, an evidence of
indebtedness registered with the SEC and
covered by the Permit to Offer Securities for
Sale and Order of Registration issued by
the SEC dated 12 February 2020

A purchaser of the CPs

code name for RBWI 6s

radio (after MRI)

securities denominated in U.S. dollars
which are listed and traded on the PSE

t he Companyébs
borrowings divided by its total
equity attributable to the equity holders of
the Parent Company as described in the
Consolidated Financial Statements
included in this Prospectus

Department of Environment and Natural
Resources

Department of Natural Resources,
Environmental Management Bureau

Dual flat leadless package
the director(s) of the Company
Department of Labor and Employment

earnings before interest, taxes,
depreciation and amortization

Environmental Compliance Certificate



EDGE

EIS
EMB

EMS
Government

GRT

IC

IDM

Initial Issuance

IPP

IRFU
IRRs

1ISO9001

1ISO14001

Issue Manager and
Underwriter/
Arranger

LGU
Listing Date

LLDA
LMC
MIC

microwave

millimeter wave

MPO

Electronic Disclosure Generation
Technology

Environmental Impact Statement
Environmental Management Bureau
Electronics Manufacturing Services

the national government of the Republic of
the Philippines

Gross receipts tax

Integrated Circuits

Integrated Device Manufacturer

The first issuance of the Commercial Paper

Investment Priorities Plan, an annual
publication by the BOI that defines the
areas of business that it intends to promote

Indoor Radio Frequency Unit

Implementing Rules and Regulations of the
SRC, as amended

the international standard that specifies
requirements for a quality management
system (QMS)

the international standard that specifies
requirements for environmental
management system (EMS)

Multinational Investment Bancorporation

Local Government Unit

The date at which the CP shall be listed
with PDEXx

Laguna Lake Development Authority
Labor Management Council
Monolithic Integrated Circuit

region of the electromagnetic spectrum
which corresponds to radio band
frequencies of 300 MHz to 300 GHz

region of the electromagnetic spectrum
corresponds to radio band frequencies of
30 GHz to 300 GHz

minimum public ownership



MTBF

NPI

ODFN

ODM

OoDU
OEMs
Offer

Offer Price

OIPR
OSAT

PCBA
PDEXx
PDIP
PDTC
Pesos, Philippine

Pesos, and
Philippine currency

PEZA
PFRS

Philhealth
Philippine

Constitution

Philippine
Corporation

Code
PhilRatings

PQFN

Principal
Shareholder

Mean Time Between Failure. It is a way
of measuring how good an equipment is,
usually in hours between failure.

New Product Information

Optical Dual Flat No lead. It is a DFN
package that uses clear or transparent
mold compound.

Original Design Manufacturer

Out Door Unit

Original Equipment Manufacturers
Up to Php2,000,000,000CPs
Discount to face value

Outdoor Internet Protocol Radio

Outsourced Semiconductor Assembly &
Test

Printed Circuit Board Assembly
Philippine Dealing & Exchange Corp.
Plastic Dual-In-Line Package

Philippine Depository & Trust Corp.

the legal currency of the Republic of the
Philippines
Philippine Economic Zone Authority

Philippine Financial Reporting
Standards

Philippine Health Insurance Corporation

also known as the 1987 Constitution,
the supreme law of the Republic of the
Philippines

Republic Act No. 11232 also known as
the Revised Corporation Code of 2019

Philippine Ratings Services Corporation
Power Quad Flat No leads

Camerton, Inc.



Prospectus

PSA

PSE
PSRE

QFN
QS9000

Quintel

Quintel Solutions

R.A.

RBWI

REMEC
RF

SBFZ
SEC

Senate

CP

SOoIC

This Prospectus together with all its
annexes, appendices and
amendments, if any

Philippine Standards on Auditing

The Philippine Stock Exchange, Inc.

Philippine  Standards on  Review
Engagements

Quad flat pack leadless package

a company level certification based on
quality system requirements related
specifically to the automotive industry

Quintel Cayman Ltd. and its subsidiaries,
Quintel Technology Ltd. and Quintel
USA, Inc.

Quintel Technology Ltd. and Quintel
USA, Inc.

Republic Act, which refers to a statute
enacted by the Senate or the House of
Representatives

REMEC Broadband Wireless
International, Inc.

REMEC Broadband Wireless Holdings,
Inc.

Radio frequency
Subic Bay Freeport Zone

The Philippine Securities and Exchange
Commission

the Senate of the Philippines, one of
the two branches of the Congress

the CPs in the aggregate principal
amount of up to PhP 2,000,000,000,
which will be issued as Series D and E
on 28 April 2021 and/or such other
date(s) as determined by the Issuer upon
notice to the SEC and anytime within
three (3) years following the Registration
Statement effectivity date, carrying a
Discount Rate of 4.00% for Series D, and
4.25% for Series E, calculated on a true-
discount basis and with a tenor of 182
days and 364 days, respectively

Small-outline integrated circuit



SRC

SSS

Subsequent
Issuance

Subsidiaries

Term Deposit Facility
or TDF

TS16949

TUV

TUV Product Safety

Certification

UHA

Underwriting
Agreement

uss

VAT

R.A. No. 8799, also known as the
Securities Regulation Code of the
Philippines

the Republic of the Philippines' Social
Security System

Issuances subsequent to the Initial
Issuance

Cirtek Electronics Corporation, Cirtek
Electronics  International Corporation,
Cirtek Advanced Technologies and
Solutions, Inc. and/or Quintel

The Term Deposit Facility is a key
liquidity absorption facility, commonly
used by central banks for liquidity
management . Due to
to issue its own debt instruments, the
TDF will be tasked to withdraw a large
part of the structural liquidity from the
financial system to bring market rates
closer to the BSP policy rate.

the ISO technical specification aimed at
the development of a quality
management system that emphasizes
defect prevention and the reduction of
variation and waste in the automotive
industry supply chain

TUV SUD Philippines Inc.

certification by TUV indicating that a
manufacturer's products have met
applicable safety requirements and
guality standards

Ultra High Availability

The agreement entered into by and
between the Company and the
Underwriter, indicating the terms and
conditions of the Offer and providing that
the Offer shall be underwritten by the
Underwriter on a best efforts basis

U.S. Dollars, the lawful currency of the
United States of America

Value Added Tax

t

he



EXECUTIVE SUMMARY

The following summary does not purport to be complete and is taken from and qualified in its entirety

by the more detailed information including the Comp:
thereto, appearing elsewhere in this Prospectus. For a discussion of certain matters that should be
considered in evaluatinganyi nvest ment in the CPs, see the section

on page 23 of this Prospectus.

Company Overview

Cirtek Holdings Philippines Corporation is a fully integrated global technology company focused on
wireless communication. I't is the holding company c
Cirtek El ectronics I nternational Corporation (A
Company 6s princiopal of fice i s | ocat-8&, Laguna Tethdopdtka s t Mai n
Bifian, Laguna.

Through its Subsidiaries, the Company is primarily engaged in three major activities:
1) The design, development, and delivery of the
efficiency, high-performance antenna solutions;
2) The manufacture of value-added, highly integrated technology products; and
3) The manufacture and sales of semiconductor packages as an independent subcontractor for
outsourced semiconductor assembly, test and packaging services

Quintel Solutions is a leading provider of advanced high-efficiency, high-performance antenna solutions
for wireless cellular networks. Quintel is a pioneer of multi-port, multi-frequency wireless tower
antennas. These antennas support more frequencies and deliver greater bandwidth, thereby improving
customer experience and creating cost-efficiencies and quicker roll-out for mobile operators.

CEIC sells integrated circuits principally in the US and assigns the production of the same to CEC. CEIC
acquired Re mec Broadband Wir el es.sRBWIinrenamed o FCBtéKl 0 ) i n
Advanced Technol ogi es a ndis,Smolven Philippme-hased manufactfrét FA T S |
value added, highly integrated technology products. CATSI offers complete "box build" turnkey
manufacturing solutions to RF, microwave, and millimeterwave products used in the wireless industry

such as telecommunications, satellite, aerospace and defense, and automotive wireless devices.

CEC provides turnkey solutions that include package design and development, wafer probing, wafer

back grinding, assembly and packaging, final testing of semiconductor devices, and delivery and
shipment to its customersd end users. CEC has over
US and Asia.

Cirtek Delaware is a Delaware corporation which is wholly-owned by Cirtek Electronics International
Corporation. Cirtek Delaware was established to implement the Agreement and Plan of Merger under
which Quintel Cayman Ltd. will be a wholly- owned subsidiary of Cirtek Delaware.

Quintel Cayman Ltd is the holding corporation of Quintel Technology Limited and Quintel USA, Inc.
Quintel Technology Limited designs, develops, and delivers antenna solutions for the wireless industry

in the United States and internationally. Quintel Technology Limited is based in Rochester, New York
with additional offices in North America, Europe, and Asia.

Quintel USA, Inc. is a privately held company in Rochester, New York. Quintel USA, Inc. designs,
develops and delivers advanced high-efficiency, high-performance antenna solutions that help mobile
operators to increase efficiency, enhance quality-of-service, slash costs and accelerate returns.

8



The Philippine Branch is the extension of Cirtek Advanced Technologies and Solutions, Inc. (ACATSIO,
a BVI company, in the Philippines. CATSI is wholly-owned by Cirtek Electronics International
Corporation. CATSI, through its Philippine Branch is a proven Philippine-based manufacturer of value
added, highly integrated technology products. CATSI offers complete "box build" turnkey manufacturing
solutions to RF, microwave, and millimeterwave products used in the wireless industry such as
telecommunication, satellite, aerospace and defense, and automotive wireless devices.

RBW Realty and Property, Inc. is a real estate developer located in Muntinlupa, Philippines.

Cirtek Business & Technology Solutions, Inc. was established to provide wireless infrastructure
solutions to large Philippine enterprises using internally-manufactured multi-gigabit, millimeterwave,
high capacity wireless backhaul and access technologies.

CHPC, through its Subsidiaries, harnesses more than 54 years of combined operating track record. The
Companyo6s product s cover a wi de
communications, consumer electronics, power devices, computing, automotive, and industrial.

All companies under Cirtek Holdings Philippines Corporation are wholly-owned.

Beginning in 1984 with only three customers, the Cirtek Group has significantly grown its customer base
to over 70 major and regular customers across Europe, U.S. and Asia, with the bulk of revenues
contributed by customers located in Europe and the U.S.

The Cirtek Group has built a strong reputation with its customers for its high-quality products, production
flexibility, competitive costing, and capability to work with customers to develop application and
customer specific packages. Members of the Cirtek Group have been accredited and certified by
several international quality institutions, such as TUD SUD Management Service GmbH and Defense
Supply Center of Columbus, for the latest quality system standards, which include 1SO9001, 1SO14001,
and QS9000/TS16949.

The Company was listed on the PSE on November 18, 2011. On November 10, 2015, the Company
had a follow on offering of common shares ( fi F OWhich was 1.5 times oversubscribed and raised

2.2 billion. The common s har etlse PSHiob thessante day.dts narket
capitalization has grown by approximately twot i mes f r om 1. 1 RB.v billion asrof
February 28, 2021.

In 2019, Cirtek Gr oup 06 serecstabesanuS$8a mition domnUs$88. G naillior in
2017 while consolidated net income grew from US$3.15 million to US$8.42 million at a CAGR of
63.49%. As of 31 December 2019, the Cirtek Group had total consolidated assets of US$289.5.8 million
and total consolidated liabilities of US$174.1million.

Corporate History

For more than three decades, the Company has provided turnkey solutions to its roster of clients who

range

have remained loyal sincethecompany 6 s i ncepti on i n 1984. Sufsidiaiesmi

attest to this:

Cirtek Electronics Corporation

CEC was officially incorporated with the Securities and Exchange Commission on May 31, 1984,
primarily to engage in the business as independent subcontractor for semiconductor assembly, test and
packaging services.

FOO we

n
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CEC was registered as a Philippine Export Zone Authority (PEZA) company on March 24, 1998. As a
registered PEZA enterprise, CEC is entitled to certain tax and non-tax incentives provided for in
Republic Act No. 8748.

Cirtek Electronics International Corporation

CEIC was incorporated under the International Business Companies Act of the British Virgin Islands on
April 4, 1995. CEIC primarily sells integrated circuits principally to the United States of America, and
subcontracts the production of the same to CEC.

CEIC, through its acquisition of the production facility of Remec Broadband Wireless, Inc. (fFRBWIQ
located in Carmelray Industrial Park 1, Laguna, manufactures complex systems and subsystems,
modules and submodules, used in wireless communication and satellite applications,

RBWI, renamed to Cirtek Advanced Technologies and Solutions, Inc., (fCATSIQ, is a PEZA-registered
company which entitles it to tax and non-tax incentives

The Acquisition of the Quintel business

Last July 31, 2017, CHPC and Trillium International I, GP, as shareholder representative of Quintel
Cayman, Ltd. (A &wumdumcedehe sighiagyohaalefiditiye agreement under which CHPC,
through its Subsidiaries, acquired 100% of Quintel, a leading provider of advanced high- efficiency, high
performance antenna solutions. The acquisition immediately gave CHPC a significant presence in the
large and rapidly growing base station antenna market, estimated to be more than US$14 billion by
2020.

Established in 2002, Quintel designs, develops and delivers advanced high-efficiency, high
performance antenna solutions that help mobile operators to increase efficiency, enhance quality-of

service, slash costs and accelerate returns. Quint el

|l arge telecommunication corporations operating
headquarters are located in Rochester, New York while the research and development office and sales
offices are located in San Jose, California and Buckinghamshire, United Kingdom, respectively. The
Rochester, New York and San Jose, California offices operate under Quintel USA, Inc. while the
Buckinghamshire, United Kingdom entity operate under Quintel Technology, LTD.

Thef ol |l owi ng are Quinlnes:l 6s antenna product

1. MultiServ - Single Antenna - Multiple Frequency Bands

Under the MultiServ brand, Quintel sells Multi-Band/ Multi-Port Antennas which are designed to
maximize site utilization without compromising site design and network optimization freedoms. This
product offers independent tilt for different bands for different arrays while supporting up to 4x4 MIMO
at high-bands. The technology of Multiserv also minimizes Passive Intermodulation interference and
supports different access technologies (4G, LTE, 3G, 2G).

2. SONWav - Directional Antenna i Passive Real-Time Beamforming

Through its SONWav brand, Quintel provides Passive Real-Time Elevation Beamforming Antennas

which increases throughput and spectral efficiency at low spectrum bands in a single slimline antenna.
This product also offers route to double MIMO freedoms.
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Quintel recently expanded its industry-l eadi ng Mul ti ServE Slimline Antenna
the 12-Port Multiband Antenna, Quintel now has 10 Port antennas, both of which come in 4, 6 and 8

foot lengths. This latest Slimline Antenna utilizes the same 1206/ 300 mm wi de form
Quint el antennas use providing t he i ndustryods 0
12-Port antennas in the same single form factor.

The Company believes that Quintel's cutting edge R&D and product capabilities significantly add to and

compl ement the Cirtek Groupds growing portfolio in w
business focus on high-growth market segments. Further, being the strategic manufacturing partner of

Quintel products places the Company in a unigue situation to achieve significant synergies through

value engineering, research and development collaboration as well as cost reduction, resulting in high-

quality, reliable and cost-competitive products.

Please refer to the section e nt i Thie Eapaiiyd0  page 53 for a more detailed discussion on the
Quintel Acquisition.

Corporate Structure

The chart below sets out Cirt @kFebBarp20pld6s cor porate str

Charmview Carmetheus
Enterprises Ltd. Holdings Inc.

40% 60%

Camerton Inc.*

100%

Cirtek
Corporation
(Delaware)

CATSI BVI

CATSI-Phil Branch Quintel Cayman

Quintel USA
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Camerton, Inc. owns 73.68% of the total subscribed shares (Common Shares, Preferred A
Shares, and Preferred B Shares) of CHPC; 76.45% of the total voting shares (Common Shares
and Preferred A Shares); 37.11% of the total outstanding Common Shares.

The public shareholders hold 21.31% of the total subscribed shares (Common Shares,
Preferred A Shares, and Preferred B Shares) of CHPC; 17.93% of the total voting shares
(Common Shares and Preferred A Shares); 47.89% of the total outstanding Common Shares.

Other stockholders (related parties; non-public) hold 5.00% of the total subscribed shares
(Common Shares, Preferred A Shares, and Preferred B Shares) of CHPC; 5.62% of the total
voting shares (Common Shares and Preferred A Shares); 15% of the total outstanding
Common Shares.
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Competitive Strengths

The Company believes that with its existing operations, it has strong leverage to exceed its competitors.
Cirtek believes that its principal strengths are the following:

Industry-leading Technology

Reputation for High-Quality, Innovative Products

Offers a Complete Range of Turnkey Solutions and Vertically Integrated Services
Significant Proprietary IP

Global and Diversified Customer Footprint

Strong Financial Track Record

Highly Experienced Management Team

Proven Execution Track Record

D DD D D

Key Strategies

The Companyds key strategies are desi gn-emnhanddongal | ow t h
term goals through an efficient mix of organic growth through expanding product lines/ more sales

teams and mergers and acquisitions. Inlinewi t h t hi s, shown below are the Cc
for its strategic business units (f’5SBUJ.

For Quintel
A Expand to new geographic markets as the global market for multi-port, multi-frequency base
station antennas is expanding rapidly
A Expand Cirtek / Quintel 6s product portfolio t hr ou
and white label branding
A Improvement in gross margin through lower BOM cost, more efficient outbound logistics, better
yield and better quality

For CEC
A Focus on further expanding the semiconductor business
A Strengthen presence in high-growth market segments such as wireless communication,
consumer electronics, automotive sectors
A Expand sales network in key markets such as Europe, US and Asia

For CATSI
A Consistent growth from RFM/Microwave/Milimeterwave Business by at least 20% year on year

A Expand customer base for RF/Microwave/Milimeterwave Business
A Acquisition of Remec Broadband Wireless International, Inc.

Risks of Investing

Before making an investment decision, investors should carefully consider the risks associated with an
investment in the CPs. These risks include:

Risks relating to the Company and its business
A Dependence on an industry that is characterized by rapid technological changes, such that it

must be able to adapt to new technologies and be flexible to customer needs in order to remain
competitive

13



A Risks relating to the contractual right of the customers of the Cirtek Group to place orders in
guantities less than the agreed minimum and their requirement for the latter to maintain certain
key certifications and meet technical audit standards.

A Risks relating to working capital being tied up in inventories and inventory obsolescence
A Risks relating to delayed or non-payment of customers for products sold or services rendered
A Risks relating to the maintenance of governmental approvals
A Risks relating to the industryds dependence on th
A Risks relating to the cgcticalpatureyfihe seenixgnductanindestry o t h e
A Risks relating the competitive nature of the assembly and testing segment of the semiconductor
industry
A Risks relating to the volatility in the price of raw materials and the availability of supply used by
the Company in its production process
A Risks relating to intellectual properties
A Risks relating to foreign exchange
A Risks relating to industrial or labor disputes
A Risks relating to the separation of key employees with the Company

Risks Relating to Countries Where the Company Operates

A Business, political, operational, financi al , and
operations in the Philippines and other jurisdictions

A Risks arising from environmental | aws that are ap

A Risks due to political instability in these various jurisdictions

A Risks arising from territorial disputes involving the Philippines and its neighboring countries

A Macroeconomic risks from each country of operations

A Ri sks relating t o t ha exfaosiop andyit§ perationt ie Mmuoltgple i o n

jurisdictions
Risks due to natural or man-made catastrophes including severe weather conditions and
epidemics, including the COVID-19 pandemic.

p>

Risks Relating to the Commercial Papers

A Liquidity Risk i the Philippine securities markets are substantially smaller, less liquid and more
concentrated than major securities markets

A Price Risk 7 the CPs market value moves (either up or down) depending on the change in
interest rates

A Retention of Ratings Risk i there is no assurance that the rating of the CPs will be retained
throughout the life of the CPs

Please refer to the s elegiiniagon gaget23 df thieRlospedus, svhich,Fvhile t o r s E
not intended to be an exhaustive enumeration of all risks, must be considered in connection with a
purchase of the CPs.

CORPORATE INFORMATION
The Company6és principal pl ace of busi n-8EZslLagusa a't 116
Technopark, Bifian, Laguna, Philippines with telephone number 830-8000. The information and

prospectus of the Company may be obtained at http://www.cirtekholdings.com and at
http://www.cirtekholdings.com/content/investor-relations/reports--latest-disclosures/, respectively.
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SUMMARY OF CONSOLIDATED FINANCIAL INFORMATION

The selected financi al information set forth in the f
consolidated, reviewed financial statements for the nine-month period ended September 30, 2020 and
consolidated, audited financial statements for the fiscal years ended December 31, 2019, 2018, and
2017. These should be read in conjunction W
consolidated financial statements including the notes thereto included elsewhere in this Prospectus,
the section entitled AManagementés Discussion & Anal
Operationso, and other financi al information includeodc

The consolidated financial statements as of December 31, 2019 were audited by R.S. Bernaldo &
Associates (ARSBAO) while the consol i dadl&ahd 20i7nanci al
were audited by SyCip Gorres Velayo & Co. (fF5GVQJ a member practice of Ernst & Young Global, all in

accordance with Philippine Financial Reporting Standards (fPFRS9.

The summary financial information set out below does not purport to project the results of operations or
financial condition of the Company for any future period or date. All figures are in thousands of US$
except per share figures and where otherwise indicated.

Income Statement Data For the nine- For the years ended

months ended December 31

Sep. 30, 2020 2019 2018 2017

Reviewed Audited Audited Restated

Revenue from Contracts with 59,522 80,119 106,475 88,710
Customers
Cost of Sales (44,375) (57,091) (84,624) (70,430)
Gross Profit 15,147 23,028 21,850 18,279
Operating Expenses 7,364 (9,845) (15,587) (12,214)
Financial Income (Expenses) (4,473) (4,852) (4,805) (3,320)
Other Income 437 481 8,328 506
Income Before Income Tax 3,747 8,812 9,786 3,251
Provision for Income Tax 123 390 1,452 101
Net Income 3,624 8,422 8,334 3,150
Discontinued Operation - 13,730 - -
Other Comprehensive Income that - 349 215 156
will not be reclassified subsequently
to profit or loss
Other Comprehensive Income that - (2,454) - -
will be reclassified subsequently to
profit or loss
Total Comprehensive Income 3,624 20,047 8,549 3,306
Basic/Diluted Earnings Per Share $0.0013 $0.011 $0.011 $0.008

The financial statements of the Company reflect the consolidation of RBWRP, a company which is 40% indirectly owned by TECH with the balance
of 60% owned by RCBC Trust account #39-040-2, a retirement trust fund for the employees of CATSI BVI.

The bases of the consolidation revolve around the following, which are compliant under PFRS 10 Appendix A and PAS 24 accounting standards.

1  CATSI BVI has 60% indirect ownership over RBWRP through the Retirement Trust Fund having 60% ownership over RBWRP.

1  CATSI BVI has 40% indirect ownership over RBWRP through CATSI- Philippine Branch having 40% ownership over RBWRP.

1  CATSI BVI is a wholly-owned subsidiary of CEIC, which is also a wholly-owned subsidiary of CHPC.

PFRS 10 Appendix A defines a subsidiary as an entity that is controlled by another entity. An investor controls an investee when the investor is

exposed, or has rights, to variable returns from its involvement with the investee and has the ability to affect those returns through its power over the
investee.
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PAS 24 Related Party Disclosures Paragraph 9(b)(V) states that an entity is related to a reporting entity if the entity is a post-employment benefit plan
for the benefit of employees of either the reporting entity or an entity related to the reporting entity. If the reporting entity itself such a plan, the
sponsoring employers are also related to the reporting entity.

Balance Sheet Data For the nine-months As at the years ended

ended December 31
Sep. 30, 2020 2019 2018 2017
Reviewed Audited Audited  Restated
ASSETS
CURRENT ASSETS
Cash and cash equivalents 10,229 15,355 17,443 37,223
Trade and other receivables 61,356 43,750 14,726 13,035
Inventories 49,669 36,841 28,303 38,997
Amounts owed by related 6,211 22,974 57,005 50,384
parties
Other current assets 8,259 4,138 2,618 2,523
Assets held for sale 10,605 10,605 - -
Noncurrent assets held for sale - - - 11,409
Total Current Assets 146,330 133,663 120,094 153,571
NON-CURRENT ASSETS
Available-for-sale financial asset - - - 1,667
Other financial asset at 456 459 470 -
amortized cost
Held-to-maturity investment - - - 481
Investment properties - - 10,605 -
Property, plant, and equipment 42,212 36,739 38,161 31,294
T net
Intangible assets i net 94,625 94,320 93,084 92,856
Right-of-use asset i net 237 491
Deferred income tax assets i 257 257 205 207
net
Other noncurrent assets 5,392 902 1,951 2,002
Total Non-current Assets 143,179 133,168 144,475 128,508
TOTAL ASSETS 289,509 266,831 264,569 282,078
LIABILITIES AND EQUITY
LIABILITIES
CURRENT LIABILITIES
Trade and other payables 25,789 17,620 16,811 39,999
Short-term loans 82,612 64,700 53,710 64,040
Current portion of long-term 23,109 9,651 11,046 4,253
debt
Amounts owed to related parties 607 566 601 543
Dividend payable 21 21 21 -
Lease liabilities 1 current portion 92 330 - -
Deposit for future stock 189 189 - -
subscription
Income tax payable 34 298 459 235
Total Current Liabilities 132,452 93,375 82,647 109,070
NON-CURRENT LIABILITIES
Long-term debt i net of current 35,317 52,830 62,301 33,625
portion
Lease liabilities 7 net of current 163 163 - -
portion
Deposit for future stock - - 189 -
subscriptions
Retirement benefit obligation 2,144 2,055 1,555 1,890
Deferred income tax liabilities T 3,974 4,141 4,091 3,510

net
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Total Non-current Liabilities 41,598 59,189 68,136 39,025
TOTAL LIABILITIES 152,563 150,783 148,095
EQUITY

Common stock 9,594 9,594 9,594 9,594
Preferred stock 2,616 2,616 2,616 2,037
Additional paid-in capital 100,470 100,470 100,470 100,470
Equity reserve 4,030 4,030 4,030 4.030
Other comprehensive income (907) (907) (1,256) 196
(loss)

Retained earnings 26,301 26,218 25,145 24,673
Parent company shares held by (26,646) (27,753) (26,813) (7,017)
a subsidiary

Total Equity 115,459 114,268 113,786 133,983
TOTAL LIABILITIES AND 289,509 266,831 264,569 282,078
EQUITY

The table below sets forth the comparative performance indicators of the Company and its Subsidiaries:

Amounts in thousand 2019 2018 2017

US$, except ratios,| Fullyear Full year Full year
and where indicated

EBITDA 19,661 20,452 10,697
EBITDAMargin 25% 19% 12%

Sales Growth (22%) 20% 19%

Current Ratio (x) 1.43x 1.45x 1.41x
Earnings per share 0.011 0.011 0.008
(US$)

b23SY 9FNyAy3a LISNI { KI NB

and2017.
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THE OFFER

The following do not purport to be a complete listing of all the rights, obligations and privileges of the
CPs. Some rights, obligations or privileges may be further limited or restricted by other documents and
subject to final documentation. Prospective note holders are enjoined to perform their own independent
investigation and analysis of the Issuer and the Commercial Papers. Each prospective note holder must
rely on its own appraisal of the Issuer and the proposed financing and its own independent verification
of the information contained herein and any other investigation it may deem appropriate for the purpose
of determining whether to participate in the proposed financing and must not rely solely on any
statement or the significance, adequacy or accuracy of any information contained herein. The
information and datacontai ned herein are not a substitute f
evaluation and analysis.

The following overview should be read as an introduction to, and is qualified in its entirety by reference
to, the more detailed information appearing elsewhere in this Prospectus. This overview may not contain
all of the information that prospective investors should consider before deciding to invest in the CP.
Accordingly, any decision by a prospective investor to invest in the CPs should be based on a
consideration of this Prospectus as a whole, which provides the material rights, obligations and
privileges of a CP Holder. Should there be any inconsistency between the summary below and the final
documentation, the final documentation shall prevail.

The following are the terms and conditions of the Offer for the Initial Issuance of the CPs:

Issuer Cirtek Holdings Philippines Corporation
Issue Manager Multinational Investment Bancorporation
and Underwriter/

Arranger

Market Maker Multinational Investment Bancorporation
Instrument Registered Commercial Paper

Issue Size Up to Two Billion Pesos to be issued in one

lump sum or in tranches, at the
determination of the Issuer in consultation
with the Issue Manager and
Underwriter/Arranger.

The Company intends to use the proceeds
from the Offer to refinance existing debt, and
to finance working capital requirements.
They will use the net proceeds of the Offer
(a) to refinance existing debt in 2021, (b) to
finance working capital of Quintel, and (c) to
finance working capital of CEC and CATSI.

Use of Proceeds

Tenor [/ Initial The tenor of the initial issuance shall be as
Issuance follows:

Series D: One Hundred Eighty Two (182)
days from Issue Date
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Denomination

Issue Price

Issue Date

Discount Rate for
Initial Issuance

Discount Rate for
Subsequent
Issuance/s

Minimum
Denomination for
Secondary
Trading

Benchmark Rate

Tenor of
Subsequent
Issuance/s
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Series E: Three Hundred Sixty Four (364)
days from Issue Date

For Series D:

Minimum of Pesos: Five Million
(Php5,000,000.00) face value and
increments of Pesos: One Hundred
Thousand (Php100,000.00)

For Series E:

Minimum of Pesos: Five Hundred Thousand
(Php500,000.00) face value and increments
of Pesos: One Hundred Thousand
(Php100,000.00)

Discount to Face Value

28 April 2021 and/or such other date(s) as
determined by the Issuer upon notice to the
SEC and anytime within three (3) years
following the Registration Statement
effectivity date.

For Series D: 4.00%
For Series E: 4.25%

The discount rate for the subsequent
issuance/s shall be set by the Issuer in
consultation with the Arranger which may be
determined based on the corresponding
Benchmark Rate plus Spread

Minimum of Pesos: One Hundred Thousand
(Php 100,000) face value and increments of
Pesos: Ten Thousand (Php 10,000)

The higher of the three-day average PHP
BVAL benchmark rate of the corresponding
tenor or the closest tenor of the Term
Deposit Facility of the Bangko Sentral ng
Pilipinas of its successor benchmark.

The corresponding benchmark rates are as
follows:

Series D: PHP BVAL 6M, or its successor
benchmark rate

Series E: PHP BVAL 12M, or its successor
benchmark rate

The tenor of succeeding issues may range
from thirty (30) days up to the maximum
tenor allowed by the SEC under the relevant
provisions of the Securities Regulation Code
(SRC)



Interest
Computation

Principal
Repayment

Status

Form

Taxation

Registrar
Paying Agent
Facility Agent

Secondary
Trading

Manner of

Purchase
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The Interest / Discount Rate and Rollover
Interest / Discount Rate will be calculated on
a true-discount basis

The principal amount of the CPs will be
repaid in full on their respective Maturity
Dates, unless the investor provides written
instruction to rollover the entire amount or a
portion thereof.

If such principal repayment is due on a day
that is not a business day, the principal
repayment date shall be made on the
immediately succeeding business day. No
additional interest will be paid in such case.

The CPs will constitute direct, unconditional,
unsubordinated, general and unsecured
obligations of the Issuer ranking at least pari
passu in all respects and without preference
or priority (except for any statutory
preference or priority applicable in the
winding-up of the Issuer) with all other
outstanding unsecured and unsubordinated
obligations (contingent or otherwise, present
and future) of the Issuer.

The CPs shall be issued scripless and will be
maintained in electronic form with the
Registrar to be appointed for the purpose

Interest paid on the CPs shall be subject to
a 20% final withholding tax.

A CP Holder who is exempt from or is not
subject to the aforesaid withholding tax shall
be required to submit a tax exemption
certificate and other applicable documents.

Philippine Depository & Trust Corp.
Philippine Depository & Trust Corp.
AB Capital and Investment Corp.

The CPs are intended to be listed at the
Philippine Dealing & Exchange Corp.
(PDEX) for secondary trading of the CPs and
upon such listing, all secondary trading may
be coursed through eligible PDEx Trading
Participants.

The CPs will be available for sale from the
Underwriter / Arranger and Selling Agents, if
any, subject to minimum purchase amount



and denomination.

Acceptance / : The Issuer and the Issue Manager and
Rejection of the Underwriter / Arranger reserve the right to
Application accept or reject any application for the CPs.

In case of over-subscription, the Issuer and
the Issue Manager and Underwriter /
Arranger reserve the right to allocate the
CPs available to the investors in a manner
they deem appropriate.

Delivery of CP : Delivery of the CPs will be made upon full
payment of the Offer Price to the Underwriter
/ Arranger and/or Selling Agents

Liabilities : The Company as the Issuer is liable and
responsible for any and all obligations
arising from the sale of the CPs as provided
under pertinent sections of the Negotiable
Instruments Law, the SRC and applicable
laws of the Philippines as well as in the
Underwriting  Agreement and related
agreements. In addition, the Issuer is
responsible for complying with all reportorial
requirements of the SEC in connection with
the issuance of the CPs.

Credit Rating : PRS A (corp.) with a Stable Outlook

Security : Negative pledge on the C
and future assets, except (i) to secure
statutory obligations, (ii) to enable the
Company to continue to enter into its usual
transactions in the ordinary course of
business, (iii) those imposed by law or
arising out of pledges or deposits under
wor kmenos compensation
social security or retirement benefits or
similar legislation, and (iv) those created for
the purpose of paying current taxes,
assessments or other governmental charges
which are not delinquent or remain payable
without any penalty, or the validity of which
is contested in good faith by appropriate
proceedings upon stay of execution of the
enforcement thereof.

Cross Default : The Company shall be considered to be in
default in case the Company fails to pay or
defaults in the payment of any installment of
the principal or interest relative to, or fails to
comply with or to perform, any other
obligation, or commits a breach or violation
of any of the terms, conditions or
stipulations, of any agreement, contract or
document with any persons to which the
Company is a party or privy, whether
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Other Terms and
Conditions
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executed prior to or after the date hereof, or
under which the Company has agreed to act
as guarantor, surety or accommodation
party, which, under the terms of such
agreement, contract, document, guaranty or
suretyship, including any agreement similar
or analogous thereto, shall constitute a
default thereunder after allowing for all
applicable grace periods. No default will
occur under this clause if the aggregate
amount the Company fails to pay is less than
Php 35 million (or its equivalent in any other
currency or currencies).

The CPs will not be convertible to any other
security or equity of the Issuer.

The Issuer will not set up any sinking fund
for the redemption of the CPs.

Substitution of the CP with another type of
security will not be permitted.

Other terms and conditions as may be
agreed upon among the Issuer, Issue
Manager and Underwriter/Arranger.



RISK FACTORS

GENERAL RISK WARNING

The price of securities can and does fluctuate, and any individual security may experience upward or
downward movements, and may even become valueless. There is an inherent risk that losses may be
incurred rather than profit made as a result of buying and selling securities. Past performance is not a
guide to future performance.

There is an extra risk of losing money when securities are issued by smaller companies. There may
be a big difference between the buying price and the selling price of these securities.

Investors deal in a range of investments each of which may carry a different level of risk.
PRUDENCE REQUIRED

The risk disclosure does not purport to disclose all the risks and other significant aspects of investing
in these securities. Investors should undertake independent research and study on the trading of these
securities before commencing any trading activity. Investors may request publicly-available information
on the CPs and the Company from the SEC and PDEX.

PROFESSIONAL ADVICE

An investor should seek professional advice if he or she is uncertain of, or has not understood, any
aspect of the securities to invest in or the nature of risks involved in trading of securities, especially high
risk securities.

RISK FACTORS

An investment in the CPs described in this Prospectus involves a certain degree of risk. A prospective
purchaser of the CPs should carefully consider the following factors, in addition to the other information
contained in this Prospectus, in deciding whether to invest in the CPs. This Prospectus contains
forward-looking statements that involve risks and uncertainties. CHPC adopts what it considers
conservative financial and operational controls and policies to manage its business risks. The
Companyds actual results may differ significantly fro
that might cause such differences, thereby making the offering speculative or risky, may be summarized
into those that pertain to the business and operations of CHPC, in particular, and those that pertain to
the over-all political, economic, and business environment, in general. These risk factors and the
manner by which these risks shall be managed are presented below. The risk factors discussed in this
section are of equal importance and are only separated into categories for easy reference.

Investors should carefully consider all the information contained in this Prospectus including the risk
factors described bel ow, before deciding to invest i
condition and results of operations could be materially adversely affected by any of these risk factors.

Rl SKS RELATI NG TO THE COMPANYO6S BUSI NESS

The Cirtek Group's business is highly dependent on an industry that is characterized by rapid
technological changes, such that it must be able to adapt to new technologies and be flexible
to customer needs in order to remain competitive.

The pace of innovation in the electronics and communications industries is high. In order to remain
competitive, the Cirtek Group must adapt to new technologies required by their customers. They must
have the engineering capability for product developmentt o me et t meedsr cl i ent s 6

The demand f or soluians i<derivgd fromythie slemand of end customers particularly for
end-use applications in the computing, communications, consumer automotive, and industrial
electronics industries. These industries have historically been characterized by rapid technological
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change, evolving industry standards, and changing customer needs. There can be no assurance that

the Company will be successful in responding to these industry demands. New services or technologies

may also render the Companyds existing services or te
not promptly make measures to respond to technological developments and industry standard changes,

the eventual integration of new technology or industry standards or the eventual upgrading of its

facilities and production capabilities may require substantial time, effort, and capital investment.

Thus, the Cirtek Group is focused on continuous R&D, new product development, technical innovation
and re-engineering. This is done to ensure a strong and consistent pipeline of new products, enhance
process capability and to reduce production cost. They have successfully collaborated with their
customers in a number of projects, co-developing new technologies that are customer specific, thereby
ensuring long-term partnership with customers.

The Cirtek Group develops its own technology and product roadmaps. The Cirtek Group ensures that
it has t he skills neces s ahroygh trdining anoch enigng. its cust on

Some of t he Cirtek Groupbobs cust omer s have t h
guantities less than the agreed minimum. The customers also require that the latter maintain

certain key certifications and meet technical audit standards in order to be an accredited

assembly and testing subcontractor.

The Company is required to maintain certain certifications, which include among others, 1SO9001,
1ISO14001, QS9000/TS16949 and Defense Supply Center of Columbus. In addition, the Company must
pass annual audits conducted by its customers, in order to maintain its status as an accredited assembly
and testing subcontractor. The failure by the Company to maintain any of its key accreditations could
have a material adverse effect on the Cirtek Gr oupdés fi nanci al opemtdi.ti on, or r

The Company has managed to consistently obtain all customary international accreditations certifying
to its world-class standards of process and manufacturing from quality institutions such as TUV and
Defense Supply Center of Columbus. This allows it to meet various industry requirements and
standards. The Company continually monitors industry requirements and standards issued by
applicable international accreditation bodies and implements the changes or adjustments necessary to
remain compliant with the levels of standard imposed on competitive industry members.

The Company may be exposed to risk of inventory obsolescence and working capital tied up in
inventories.

The Company may be exposed to a risk of inventory obsolescence because of rapidly changing

technology and customer requirements. Inventory obsolescence may require it to make adjustments to

write down inventory to the lower of cost or net realizable value, and its operating results could be

adversely affected. The Company is cognizant of these risks and accordingly exercises due diligence

in materials planning. The Company also makes provisions in its inventory systems and planning for a

reasonable amount for obsolescence. It works with key suppliers to establish supplier-managed

inventory arrangements that will mutually reduce the risk. In addition, the Company often negotiates

buy back arrangements with customers where, in the event t he customer s @
are delayed, canceled, or enter in the end-of-life phase, the customers assumes the risk and

compensates the Company for the excess inventory.

The Cirtek Group may be exposed to liquidity risk from delayed payments of customers, as
well as credit risks on its receivables from clients.

The Cirtek Group may encounter difficulty with cash inflows due to delayed payments of customers,
which in turn may affect its working capital cycle.

The Company is also exposed to credit risk if its customers are unable to fully settle amounts due for
services and products delivered, as well as other claims owed to the Company.

That said, the Company believes it has been highly efficient in its collection of accounts receivables. It
likewise believes it has a solid financial position which should mitigate liquidity risk that may result from
delayed payment of customers.
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Meanwhi l e, credit ri sk i s managedt risk policy,aMhiichor danc e
requires the evaluation of the creditworthiness of each customer. Cirtek requires new customers to

undergo an initial evaluation period of six months and to pay cash upon delivery of products or services

during this period. Existing customers are given a credit term of between 30 to 45 days, which the

Company strictly implements.

The Company carries out the necessary due diligence customary for the business prior to booking
orders from new customers, and it also strictly enforces its collection policies to all customers. The
Company has not made any significant write-off of receivables in its operating history.

CEC and CATSI are required to maintain governmental approvals

Aside from other reportorial requirements to which all corporations are generally subject, the

Subsidiaries, as PEZA-registered entities are required to submit certain periodic reports to PEZA such

as annual reports, quarterly reports, and audited financial statements. They are also required to submit

quarterly, semi-annual, and annual reports to the Department of Energy and Natural Resources as part

of its Environmental Compliance Certificate requirem
these reports and with any other requirements or regulations of these government agencies could

expose them to penalties and the revocation of the registrations and permits.

CEC and CATSI ensure compliance with these requirements by assigning dedicated personnel to
monitor, prepare the necessary filings, and liaise with the relevant government agencies.

The Companyds industry i s dependent on t he cont
OEMs

The Company belongs to an industry that is dependent on the strong and continuous growth of

outsourcing in the computing, communications, consumer automotive, and industrial electronics

industries where customers choose to outsource production of certain components and parts, as well

as functions in the pr oduc tioh tonoutgouraedseadfected by its abiitg t o mer 6 s
and capacity for internal manufacturing and the competitive advantages of outsourcing.

The Companyods industry depends on t he conti nui
customers. Future growth in its revenue depends on new outsourcing opportunities in which the

Company assumes additional manufacturing and supply chain management responsibilities from its

customers. To the extent that these opportunities do not materialize, either because the customers

decide to perform these functions internally or because they use other providers of these services, the

Comp any 6 s ovthuould beslimitgd.

The Company believes that its global footprint, with sales reach in Asia, Europe, the U.S., Africa, and
South Americal, its global supply chain systems and capabilities, and its design services will continue
to provide strategic advantages for customers to outsource parts of their product development and
manufacturing processes to the Company.

The RF, Microwave and Millimeterwave segment of the wireless communication industry is competitive
and characterized by rapid technological changes.

The Company operates in a highly competitive industry. As a result of the rapid technological changes,
regulation and changing customer needs, there can be no assurance that the Company will be
successful in responding to these industry demands.

The Company offers full turnkey solutions at very competitive price points. The Company also has
unique and strong manufacturing capabilities to build components, modules, up to system level.

To mitigate this risk, the Company has diversified to have its own product to lessen its dependency on
outsourcing and is committed to grow this part of the business.

1AL of Cirtek Groupébs invoiced customers ar e based
States. These customers depl oy Ci r ¢caeakddoSouth pmencd.uct s t o
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The Company is at an advantage with the growing trade tensions between the US and China as an
avenue of opportunity opens up as an alternative choice for traders to consider.

The Company is exposed to the cyclical nature of the semiconductor industry

The semi conductor i ndustryods growt h i s |l argely
data processing, consumer electronics, the automotive industry, and the industrial sector for which
semiconductors are critical components. The industry has historically been cyclical, and affected by

economic downturns. The Company currently derives 39% of its sales and operating profits from the

assembly and testing services it provides other semiconductor companies worldwide. During periods of

weakde mand or excess capacity, the Cirtek Groupébés custo
existing orders. These events would have a mat er
financial condition and results of operations.

To mitigate this risk, the Cirtek Group continually monitors its direct costs such as raw materials, spare
parts, and direct and indirect labor. Customers provide order forecasts that enable the Company to
properly plan direct material purchases. The Cirtek Group has also implemented an internal reporting
system, which allows senior management to monitor profitability for each of the products on a weekly
basis. The Cirtek Group believes that these measures allow it to respond quickly and make the
necessary adjustments, which have proven crucial in maintaining its competitiveness.

In addition, the products have diverse end-user applications in different industries, which allow it to cope
with upswings and downswings in demand. Customers are also geographically dispersed among
Europe, U.S. and Asia. Thus, because of this diversity, the Cirtek Group is not dependent on a single
market. In 2019, 51% of Cirtek Gr o unew@rsue came from the U.S., 19% from Europe, and 30% from
Asia.

Significant competition in the assembly and testing segment of the semiconductor
i ndustry could adver selbusinedsf ect the Companyds

The assembly and testing segment of the semiconductor industry is highly competitive. Cirtek competes

with both local and foreign firms to provide these back-end processes to semiconductor manufacturers.

The Companyés competitors include I ntegrateduseDevi ce |
assembly and testing capabilities, and similar independent semiconductor assembly and test
subcontractors. In order to remain competitive, the Company has to price its services and products

reasonably, as well as maintain the quality in its manufacturing processes and deliver its products on a

timely basis. Di scussi on on the CofogndnybdsthempB8ubsbdbsarbeso ¢
61 of this Prospectus. A discussion on the semiconductor industry i s al so found in th
Overview and Competiti ve 4foVteigPvospectius. secti on on page

The Company has in place, strict procedures to ensure the quality of its products. Through the Quality

Assurance division of its subsidiary CEC, the Company ascertains its processes and products are
compliant wi t h i t s coodudtseregtilad audits rofentpoufactuging eprodedures. a n d

The Company has a dedicated and experienced manageme
requirements and technology trends that allows the Company to be highly competitive. At least 65%

of t he Companyos product portfolio pertain t o cu
easily replicated by competitors. Moreover, accreditation of a qualified supplier normally takes a

minimum of nine months. Hence, once its requirements are met, it is not easy for a customer to transfer

to a competitor.

As a PEZA-registered entity, CEC enjoys certain incentives like preferential 5% gross income tax, duty
free importation of materials, and reduced power rate vis-a-vis non-registered entities which enables it
to price its products competitively. It likewise continually monitors its direct costs such as raw materials,
spare parts, and direct and indirect labor.

The volatility in the price of raw materials and the availability of supply used by the
Company in its production process could affect its profitability.
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A significant increase in the price of or a significant reduction in the supply of raw materials could
adversely affect the cost of sales and other expenses. For certain products, raw materials such as gold
and copper can account for up to 40% of cost of goods sold.

While these risks are uncontrollable, the Company's practice has been to bill its customers for any price

adjustments whenever the cost of direct materials such as gold increases. In order to ascertain access

to raw materials at all times, the Company as a policy, maintains at least three to four suppliers for each

of the raw materials it uses for production. The Company also has clients who provide certain raw
materialstothemfore x cl usi ve use i n t h e seeve to ceduceethet pdoductiop r oduct s
costs.

Customers are required to submit order forecasts ranging from three to six months, which the Company
uses to project its supply requirements.

The Company may be exposed to risks related to intellectual property

The Company, has an intellectual property (Al P
other hand, as the Company is also subcontracted for the manufacturing of technology products and
semiconductor packages, it also constantly deal s wi t h i ts customer sd

design for the technology products manufactured by the Company originates from its customers. These
design materials from the Companyé6s customers may be

As such, in t he Companyéobs deal ing wi t h i ts o]
copyrights, ther e i s a risk t hat t he Companyos
subject of infringement by the Company6s empl oyees or third part |
The Companyds failure to protect i ts own or it

liability, reputational risk, loss of business tocompetiton or damage the Companyds c
relationships and affect its ability to obtain future business.

To mitigate the risk, the Company adheres to a strict risk management process, which encompasses
IP risk assessment and mitigation. The Company 6 s ma procésa is tlsorstringent, in that,
each step in the manufacturing process is closely overseen to prevent any leakage of IP material. As
an example, Cirtek-employed engineers are stationed in the China CM factory to do surveillance of
Antenna manufacturing and other related activities to protect from any leakage the designs and
specificati ons o Mor€uer, thdsedssigeed @ the neanufactLsing process only cover
a specific portion of the entire process, to ensure that only a limited number of key employees are aware
of the complete process or design.

As of the date of this Prospectus, there has been no intellectual property claim or disputes involving the
Company or between the Company and its customers.

The Company is exposed to foreign exchange risk

The Company uses the US$ as its functional currency and is therefore exposed to foreign exchange
movements, primarily in the Philippine Peso currency. Its expenses denominated in Philippine Peso are
local expenses such as labor, utilities, and local content and comprise around 40% of the
Companyo6s total expense.

The Company follows a policy to manage its currency risk by closely monitoring its cash flow position
and by providing forecast on all other exposures in non-US$ currencies. To further manage foreign
exchange risk, the Company from time to time enters into currency swaps and forward contracts.

The Company is exposed to the risk of industrial or labor disputes

The Company has maintained a harmonious relationship between management and staff. Cirtek
provides employee benefits and complies with labor standards. The Company is not unionized;
however, to foster better employee-management relations, there is a labor management council
composed of committees with representatives from both labor and management. Labor management
councils are established to enable the workers to participate in policy and decision-making processes,
in so far as said processes will directly affect their rights, benefits and welfare. The scope of the
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council/ committeeds functions consi sts of
or establishment of programs or projects affecting the employees in general or the management.

The Group engages subcontractors whose direct employees (603 employees as of February 28, 2021)
perform specific services or certain aspects of the outsourced manufacturing process. Such
arrangements involve a "trilateral relationship” among: (i) the Group, as the principal who decides to
farm out the job, work or service to a contractor; (ii) the contractor who has the capacity to independently
undertake the performance of the service; and (iii) the contractual workers engaged by the contractor
to accomplish the job, work, or service for the Group.

Under the Labor Code of the Philippines, the Cirtek Group, as principal in the contracting relationship,
is liable as an indirect employer to the contractual employees, in the same manner and extent that it is
liable to its own employees. Such liability is to the extent of the work performed under the contract and
arises when the contractor fails to pay the wages of its employees or violates any provision of the Labor
Code. The principal can then seek reimbursement from the contractor/agency.

To date, there are no pending labor-related claims filed by any contractual employee against any
member of the Group.

The Cirtek Group nevertheless continues to be exposed to the risk of industrial or labor disputes. The
occurrence of such events could haveamat er i al adverse effect on t
condition, or results of operation. Regardless of the outcome, these disputes may lead to legal or other
proceedings and may result in substantial costs, delays in the Subsidiaries' development schedule, and
thediversionof resour ces anatenttanagement 6s

Risk on the separation of key employees

The Cirtek Group relies on the continued employment of, and its ability to attract, qualified engineers,
key managers, and technical personnel to ensure its continued success. The competition for such
skilled workforce is strong, as seen in aggressive head hunting of employees.

The Cirtek Group gives attractive compensation packages that combine standard remuneration and
performance incentives. The Cirtek Group provides continuous training and development to managers
and direct employees. These training sessions include technical and managerial courses.

Key employees are also bound by employment contracts which have standard confidentiality,
noncompete and non-solicitation clauses.

Risk that the Company might fail to comply with its loan covenants which might reduce its
ability to service its debt obligations

A significant portion of Cirtekés |l ong term | oan

has to comply with; failure to do so, and if the particular covenant would not be waived, will constitute a
default event and allow the lender to accelerate the repayment term such that the outstanding debt
could become i mmediately due and payabl e (s e8).
Such an event would increase the debt obligations in the current period and might reduce the
Companybés ability to service them, including t

To mitigate this risk, Cirtek strictly monitors its compliance with its loan covenants and ensure that the
concerned ratios are within the set limits.

As of the date of this prospectus, the Company is in compliance with all of the debt covenants imposed
to it by creditors.

RISKS RELATING TO COUNTRIES WHERE THE COMPANY OPERATES (INCLUDING THE
PHILIPPINES)

The Company conducts business in various jurisdictions, exposing it to business, political,
operational, financial, and economic risks due to its operations in these jurisdictions
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There is no assurance that there will be no occurrence of an economic slowdown in the countries where
the Company operates, including the Philippines. Factors that may adversely affect an economy include
but are not limited to:

A decreases in business, industrial, manufacturing, or financial activity in the Philippines or
in the global market,

scarcity of credit or other financing, resulting in lower demand for products and services,
the sovereign credit ratings of the country,

exchange rate fluctuations,

a prolonged period of inflation or increase in interest rates,

changes in the relevant government's taxation policies,

natural disasters, including typhoons, earthquakes, fires, floods, and similar events, and
public health emergencies arising from pandemics

political instability, terrorism, or military conflict, and

other regulatory, political, or economic developments in or affecting the Company

o o Do o o To To o

Notwithstanding the foregoing, the global operations, marketing, and distribut i on of t he Compa
products inherently integrate the impact of any economic downturn affecting a single country where the

Company operates, and enables the Company to shift the focus of its operations to other jurisdictions.

Changes in | aw including unexpected changes in regul

business plans, such as those relating to labor, environmental compliance, and product safety. Delays

or difficulties, burdens, and costs of compliance with a variety of foreign laws, including often conflicting

and highly proscriptive regulations also directly af:}
cross-border arrangements, and the inter-company systems.

Increases in duties and taxation and a potential reversal of current tax or other currently favorable
policies encouraging foreign investment or foreign trade by host countries may lead to the imposition of
government controls, changes in tariffs, or trade restrictions on component or assembled products.
This, in turn, may result to adverse tax consequences, including tax consequences which may arise in
connection with inter-company pricing for transactions between separate legal entities within a group
operating in different tax jurisdictions, as well as increases in cost of duties and taxation.

Actions which may be taken by foreign governments pursuanttoany trader estr i cti ons, such
favored nationo status b mg potertial afatedgn expharegé emde nc e s ,
repatriation controls on foreign earnings, exchange rate fluctuations, and currency conversion
restrictions may adversely af fect t he Companyébs b

Under existing foreign exchange controls in the Philippines, as a general rule, Philippine residents may
freely dispose of their foreign exchange receipts and foreign exchange may be freely sold and
purchased outside the Philippine banking system. Restrictions exist on the sale and purchase of foreign
exchange in the Philippine banking system. In the past, the Government has instituted restrictions on
the ability of foreign companies to use foreign exchange revenues or to convert Philippine pesos into
foreign currencies to satisfy foreign currency- denominated obligations, and no assurance can be given
that the Government will not institute such or other restrictive exchange policies in the future.

Environment al |l aws applicable to the Compaereffedts pr oj ec
on its business, financial condition or results of operations.

The Company cannot predict what environmental legislation or regulations will be amended or enacted

in the future, how existing or future laws or regulations will be enforced, administered, or interpreted, or

the amount of future expenditures that may be required to comply with these environmental laws or

regulations or to respond to environmental claims. The introduction or inconsistent application of, or
changesin,laws andregulations appl i cabl e to the Companyés business
effect on its business, financial condition and results of operations.

There can be no assurance that current or future environmental laws and regulations applicable to the
Company will not increase the costs of conducting its business above currently projected levels or
require future capital expenditures. In addition, if a violation of any environmental law or regulation
occurs or if environmental hazards on land where the Company 6 s projects ar e

29



damage or injury to buyers or any third party, the Company may be required to pay a fine, to incur
costs in order to cure the violation and to compensate its buyers and any affected third parties.

Any political instability in the Philippines and the countries where the Company operates may
adversely affect the business operations, plans, and prospects of the Company.

The Philippines has from time to time experienced political, social, and military instability. In the past
decade, there has been political instability in the Philippines, including alleged extrajudicial killings,
alleged electoral fraud, impeachment proceedings against two (2) former presidents and the chief
justice of the Supreme Court of the Philippines, military uprisings and public protests arising from
alleged misconduct by previous administrations. In addition, a number of incumbent and past officials
of the Philippine government are currently under investigation on corruption charges stemming from
allegations of misuse of public funds, extortion, and bribery. An unstable political environment may also
arise from the imposition of emergency executive rule, martial law or widespread popular
demonstrations or rioting.

There can be no assurance that acts of political violence will not occur in the future and any such events
could negatively impact the Philippine economy. Likewise, no assurance can be given that the future
political or social environment in the Philippines will be stable or that current and future governments
will adopt economic policies conducive for sustaining economic growth.

The Duterte administration has unvei | ed a ilo point pl ano

ot her s, t o ficontinue and mai nt ai n current

and trade policesDut ertebés approval rating rose otnamatibnithe f r om 8

survey of 1,200 adults conducted from Sept 14 to 20. His trust rating also increased to 91% from 83%
in December. There were no surveys in the first half of the year amid virus lockdowns.

In general, political or social instability in the Philippines could negatively affect the general economic
conditions and business environment in the Philippines, which could have a material adverse effect on
the business, operations, and financial position of the Company.

Territorial disputes involving the Philippines and its neighboring countries may adversely
affect its economy and business environment

Competing and overlapping territorial claims by the Philippines, China and several Southeast Asian
nations (such as Vietnam, Brunei, Malaysia) over certain islands and features in the West Philippine
Sea (South China Sea) have for decades been a source of tension and conflicts. The South China Sea
covers more than three million square kilometers in terms of area and is home to some of the biggest
coral reefs of the world. It is also believed that under the seabed lies vast unexploited oil and natural
gas deposits. China claims historic rights to nearly all of the West Philippine Sea based on its so-called
fini-dhaesh | inedo and in recent years dramatically
raised tensions in the region among the claimant countries. In 2013, the Philippines became the first
claimant country to file a case before the Permanent Court of Arbitration, the international arbitration
tribunal based at the Hague, Netherlands to legally challenge claims of China in the West Philippine
Sea and to resolve the dispute under the principles of international law as provided for under the United
Nations Convention on the Law of the Sea ((UNCLOSJQ. In July 2016, the tribunal rendered a decision
stating that the Philippines has exclusive sovereign rights over the West Philippine Sea (in the South
China Sea) anddashati hbe édhahnhm of China is inval

China rejected the ruling, saying that it did not participate in the proceedings for the reason that the
court had no jurisdiction over the case.

The Philippine government, under the Duterte administration, and China have taken meaningful action
to de-escalate tensions concerning their territorial disputes.

However, on 9 June 2019, the boat Gem-Ver carrying 22 Filipino fishermen from San Jose sailed to
Recto Bank in order to catch fish. Recto Bank is found to the west of Palawan and is within the disputed
West Philippine Sea. For decades, the fishermen of San Jose have fished in the area reportedly rich in
fish and said to contain huge reserves of oil and natural gas.
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Around midnight of that day, Gem-Ver was reportedly hit by a Chinese vessel Yuemaobinyu 42212
leaving a hole that caused the boat to sink from the rear. Yuemaobinyu 42212 returned to the wreckage,
flashed its lights, sped off and never returned, leaving the Filipino crew floating in the middle of the sea.
The fishermen were saved only when a Vietnamese boat noticed the wreckage and saved them.

At present, there are ongoing debate on whether or not the Philippines should allow non-Filipinos from
catching fish within the EEZ in the West Philippine Sea in light of the favorable arbitration decision.

There is no guarantee that the territorial dispute between the Philippines and other countries, including
China, would end or that any existing tension will not escalate further, as China has repeatedly
announced that it will not honor the arbitral award. In such event, the Philippine economy may be
disrupted and its business and financial standing may be adversely affected, thus materially and
adversely affectingt he Company 6s Imucenditoe and resulfs of oparations.

Macro-economic conditions of different countries where the company operates may adversely
af fect the Companyds business and prospects.

Hi storically, t he Philippinesé sovereign debt h e
ratihg agenci es. Al t h o u g h-term fareige currendy-teindmingtgul dettehasdeen | on g
upgraded by each of Standard & Pooergtade,no Fi tch

assurance can be given that such international credit rating agencies will not subsequently downgrade
the credit ratings of the Government in the future and, therefore, Philippine companies. Any such
downgrade could have an adverse impact on the liquidity in the Philippine financial markets, the ability
of the Government and Philippine companies, including the Parent Company, to raise additional
financing and the interest rates and other commercial terms at which such additional financing is
available.

On an as-need basis, the Company seeks the help of consultants and subject matter experts for
changes in | aws and regulations that may have a S
operations. It also maintains good relationship with local government, customs, and tax authorities
through business transparency and compliance and/or payment of all government-related assessments
in a timely manner. The Company has been able to overcome major crises brought about by economic
and political factors affecting the countries where it operates. The strong corporate governance
structure of the Company and its prudent management team are the foundations for its continued
success. The Company also constantly monitors its macroeconomic risk exposure, identifies unwanted
risk concentration, and modifies its business policies and activities to navigate such risks. Severe
macroeconomic contractions may conceivably lead the Company to tweak or modify its investment
decisions to meet the downturn. As a holding company, the Company affirms the principles of fiscal
prudence and efficiency in the operations to its Subsidiaries operating in various countries.

The Company faces risks of international expansion and operations in multiple jurisdictions

The Company has an international customer base which requires worldwide service and support. The
Company may expand its operations internationally and enter additional markets, which will require
significant management attention. Any such expansion may cause a strain in existing management
resources.

The distances between the Company, the customers, and the suppliers globally, create a number of

logistical and communications challenges, including managing operations across multiple time zones,

directing the manufacture and delivery of products across significant distances, coordinating the

procurement of raw materials and their delivery to multiple locations, and coordinating the activities and
decisions of t he Companyéobs wfa whicly eanm espread out e a m, t
internationally.

The Company aggressively pursues hiring of experienced international managers and staff globally.
This enables the Company to ensure that it has sufficient manpower complement with the required skills
and experience to work with customers, vendors, and other partners in and out of the relevant country
where it operates.
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Natural or other catastrophes, including severe weather conditions and epidemics, that may
materially di srupt t h affect Gte miplidynty émmplete prejectstand n s
result in losses not covered by its insurance.

The Philippines has experienced a number of major natural catastrophes over the years, including
typhoons, droughts, volcanic eruptions and earthquakes. In October 2013, a 7.2 magnitude earthquake
affected Cebu and the island of Bohol, and in November 2013, Super Typhoon Haiyan (called Yolanda
in the Philippines) caused destruction, devastation, and casualties of unprecedented levels in Tacloban,
certain parts of Samar, and certain parts of Cebu, all of which are located in the Visayas, the southern
part of the Philippines.

Similarly, the United States of America, where
number of major natural catastrophes including hurricanes, floods, earthquakes and droughts. In
August 2005, Hurricane Katrina made landfall in New Orleans, Louisana killing more than a thousand
people and destroying more than 800,000 housing units. The estimated cost of the damages caused
by Hurricane Katrina was estimated over US$81 billion.

There can be no assurance that the occurrence of such natural catastrophes will not materially disrupt

Qui nt e

the Companydés operatibarse ndthewiet Hiar t toh esuldpatehtieligny 6 s c o

have significantadversee f f ect s on t he Companybds manufacturi

ng f ac

of natur al or ot her catastrophes or severe weather C

business, financial condition and results of operations.

Any natural catastrophesmay di srupt the Companyébés operations

and t

customers and suppliers, and may affect the availab

manufacturing services. Such events may also disrupt the transportation of materials to the
Companyo6s manufacturing facilities and fini

There can be no assurance that the Company will be fully capable to deal with these situations and that
the insurance coverage it maintains will fully compensate it for all the damages and economic losses
resulting from these catastrophes.

Risk relating to the COVID-19 global pandemic

In January 2020, the outbreak of Coronavirus Disease 2019 (COVID-19) in China resulted to partial or
complete cessation of work in all China-based manufacturing facilities in conformance with local
government notices.

Due to the COVID-19 pandemic, the President placed the entire island of Luzon, including Region IV
and the province of Laguna, under enhanced community quarantine from March 16 to April 14, 2020,
whi ch has since been extended to May 15, 2020
guarantine, suspension of land, domestic air and domestic sea travel to and from Luzon, prohibition of
mass gatherings, suspension of work at various non-essential government and private offices.
However, export oriented industries, which includes the Group, are allowed to continue to operate
during the ECQ with a skeletal workforce, subject to strict health, safety, and social distancing
requirements.

The Group in its disclosure dated March 16, 2020 informed the investing public that the Company and

its subsi Ciiatie&ks Gftoluep 6 remain in full operation.

and impact posed by COVID-19 include the following: (1) reduced attendance of employees due to the
enhanced community quarantine; (2) increase in operating cost due to additional safety measures to
protect all employees of the company; and (3) slow deliveries of materials from China. Further, Cirtek
Group has implemented its Workplace Policy and Program on COVID-19 Prevention and Control to
ensure the health, safety and welfare of all its employees and in compliance with the requirements of
the Department of Labor and Employment and the Department of Health.

To mitigate the risk of an increase in operating cost from complying with all the rules and regulations
set by the government amid the pandemic while still improving production efficiency and maintaining
product quality, Cirtek implemented a flexible manufacturing set up, automation of some processes of
production, and the application of a skeletal work force system especially among staff personnel.
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On March 24, 2020, Cirtek Group issued another update to inform investing public that the Company
and its subsidiaries are still operational at different levels of capacity and customer orders continue to
come in even better due to temporary closure of other competitors.

As at reporting date, Cirtek Group were operational at different levels of capacity. The Group will monitor
the developments of the COVID-19 situation closely and continue to assess its impact on the 2020
financial position and performance of the Group. However, the Group does not expect that this will have
significant impact on the 2019 judgments and estimates.

On April 15, 2020, Cirtek Group in its disclosure informed the investing public that amidst the global
COVID-19 pandemic, (i) Cirtek Electronics Corporation, the semiconductor arm of Cirtek Group, is
experiencing a surge in product orders for medical chips from suppliers of medical equipment (thermal
scanners, ventilators, and imaging sensors), while (i) Quintel USA, Inc., its telecom base station
antenna equipment maker, is also experiencing surge in antenna demand, especially for new models,
as the global lockdown and work from home policies have shifted growth to massive data demand.
Cirtek and its subsidiaries worldwide remain COVID-19 free while adhering to local government policies
and measures in ensuring business continuity.

AsofApri |l 27, 2020, Cirt ek gisronnim@&®90%aadthe Canpanyexpeatsg
to run 100% full capacity by the time ECQ is lifted.

As of the date of this Prospectus, the supply conditions and the state of payment collection are as
follows.

With regard to the supply chain for the antenna business in particular, majority of
suppliers are located in China where factories have returned to normal operation since April 2020.
Therefore, this business segment is not experiencing delivery delays.

Meanwhile, for the semiconductor business, the Cirtek Group is maintaining multiple sources/suppliers
from China and other sites in the Asia Pacific region and the U.S.A.; hence, there is ho major impact
ont he segmentds operations.

Finally, as of the date of this prospectus, the Cirtek Group is not experiencing any payment delays from
its customers for both the antenna and semiconductor businesses. Based from accounting collection
records, about 99% of customers are up to date in payment.

RISKS RELATING TO THE COMMERCIAL PAPERS
Liquidity Risk

The Philippine securities markets are substantially smaller, less liquid and more concentrated than
major securities markets. The Company cannot guarantee that the market for the CPs will always be
active or liquid. Even if the CPs are listed in the PDEX, trading in securities such as the CPs may be
subject to extreme volatility at times, in response to fluctuating interest rates, developments in local
and international capital markets and the overall market for debt securities among other factors. There
is no assurance that the CPs may be easily disposed of at prices and volumes and at instances best
deemed appropriate by their holders. This is mitigated by the fact that there is an assigned market
maker for the CPs.

Price Risk

capaci

t

he

The CP6s market value may move (either up or down)

market. The CPs when sold in the secondary market may be worth more if interest rates drop. In such
instance, an investor faces possible gain if he decides to sell. Conversely, if the prevailing interest rates
rise, the CPs may be worth less when sold in the secondary market. In such instance, an investor faces
possible loss if he decides to sell.
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Retention of Ratings Risk

There is no assurance that the rating of the Issuer will be retained throughout the life of the CPs. The
rating is not a recommendation to buy, sell, or hold securities and may be subject to revision,
suspension, or withdrawal at any time by the assigning rating organization. The rating normally

considers various factors in the Companyds business
business industry® sharacteristics and prospects, market and competitive position, operating efficiency

and management gquality and shareholdersé strength. F
flow and liquidity, capital adequacy and financial flexibili t y. To mi ti gate this ri sk,

monitors these underlying factors by covering them as part of the agenda of regular meetings. Given
that management is ultimately responsible for directing the activities of CHPC in all aspects, it has the
capacity to take actions as required to be able to retain the rating. So long as it is able to manage these
factors, there should be no reason attributable to the Company for the credit rating to be downgraded.

MANAGEMENT OF RISKS

In general, the Company believes that the risk factors discussed herein are mitigated by its competitive
strengths and business strategies. See discussion on Competitive Strengths on page 56 and Key
Strategies on page 59 of this Prospectus.
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USE OF PROCEEDS

The Company estimates that its net proceeds from the Offer of Series D and E CPs is expected to be

approximately Php 1,878,034,750.89 after deducting the applicable fees and expenses.

Expenses related to the Offer, all of which will be for the account of the Company, are broken down as

follows:

Estimated Net Proceeds from the CP Issuance

Face Value of the Offer

PHP_ 2,000,000,000.00

assuming true discount computation)

Discount (indicative based on 4.90% and 360 days

(90,692,124.11)

Gross Proceeds

1,909,307,875.89

Less:

SEC Filing and Legal Research Fees

1,073,125.00

Documentary Stamp Tax

(maximum assuming P2 billion is issued for one year)

15,000,000.00

Underwriting and Selling Fees

(maximum assuming P2 billion is issued for one year)

10,000,000.00

Issue Management Fee 2,500,000.00
Philratings credit rating report fees 1,260,000.00
PDTC Registry fees* 150,000.00
PDEX listing maintenance fees* 50,000.00
Facility agency fees 125,000.00
Legal fees* 1,050,000.00
Estimated Costs of Printing and Publication 65,000.00

Total expenses

PHP

(31,273,125.00)

Net Proceeds**

PHP 1,878,034,750.89

* Discount, DST, Underwriting, Selling, Legal, PDEx and PDTC fees are estimates

**The actual net proceeds will depend on the amount issued per tranche

In the event that the actual expenses relating to the Offer differ from the above estimates, the actual
net proceeds to the Company from the Offer may be higher or lower than the expected net proceeds
set forth above. Any increase or decrease in the net proceeds to the Company shall be addressed by
decrease,

making a corresponding
working capital requirements.

The Company intends to use the proceeds from the Offer to refinance existing debt, and to finance
working capital requirements. They will use the net proceeds of the Offer (a) to refinance existing debt
in 2021, (b) to finance working capital of Quintel, and (c) to finance working capital of CEC and CATSI.

i ncrease

or

Purpose*

Amount (PHP)

To refinance existing debt

698,400,000.00

To finance working capital requirements of Quintel USA

640,000,000.00

To finance working capital requirements of CEC and CATSI

239,634,750.89

Capital Expenditures

300,000,000.00

35

as

t

he



TOTAL

1,878,034,750.89

*the purposes are arranged in order of priority.

Presented below is a |list of somel. of the
Partial Maturing obligations of CHPC :
MATURITY MATURITY TYPE OF
DATE FUNDER RATE | TENOR PRINCIPAL VALUE LOAN
05/28/21 BPI 4.41% | 5years $30,000,000.00 $5,250,000.00 | Unsecured
08/28/21 BPI 4.41% | 5years $30,000,000.00 $5,250,000.00 | Unsecured
04/19/21 RCBC 6.25% | 7 years $20,000,000.00 $578,000.00 | Unsecured
04/19/21 BPI 6.25% | 7 years $20,000,000.00 $578,000.00 | Unsecured
07/19/21 RCBC 6.25% | 7 years $20,000,000.00 $578,000.00 | Unsecured
07/19/21 BPI 6.25% | 7 years $20,000,000.00 $578,000.00 | Unsecured
10/19/21 RCBC 6.25% | 7 years $20,000,000.00 $578,000.00 | Unsecured
10/19/21 BPI 6.25% | 7 years $20,000,000.00 $578,000.00 | Unsecured
TOTAL
(in USS$) 13,968,000.00
Foreign Exchange Rate 50.00
698,400,000.00
Note: The Issue Manager and Underwriter / Arranger is not affiliated to the Funders.
Short term | oans are availed t finance the

are generally for working capital.

Breakdown of allocation for Quintel USA working capital requirements:

Company

Companyés

Indicative Date

Amount (PHP)

Purpose

May-Oct 2021 250,000,000.00 | Research and Development for New
Products

May-Oct 2021 240,000,000.00 | Raw material purchases

May-Oct 2021 150,000,000.00 | Operating expenses

TOTAL

640,000,000.00
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Breakdown of allocation to finance the working capital requirements of CEC and CATSI:

i CEC Operating Expenses Breakdown

Indicative Date

Operating Expenses

Amount (PHP)

May-Oct 2021

Raw Material Purchases

47,840,000.00

May-Oct 2021
TOTAL

Research and Development Expenses

32,000,000.00

Other Operation Expenses

63,794,750.89

(Additional personnel expenses and
training, Transportation, Light Water &
Utilities, Rent, Repairs & Maintenance,
Security Services)

143,634,750.89

9 CATSI Operating Expenses Breakdown:

Indicative Date
May-Oct 2021

Operating Expenses
Raw Material Purchases
Research and Development Expenses

Other Operation Expenses

(Additional personnel expenses and
training, Transportation, Light Water &
Utilities, Rent, Repairs & Maintenance,
Security Services)

Amount (PHP)
32,000,000.00
16,000,000.00
48,000,000.00

TOTAL 96,000,000.00

Breakdown of allocation of 2021 Capital Expenditures per Subsidiary:

Name of Subsidiary Amount (PHP)
Quintel USA 100,000,000.00
Cirtek Electronics 100,000,000.00
Corporation
Cirtek Advanced 100,000,000.00
Techologies and Solutions,

Inc.
TOTAL 300,000,000.00

Note: Above tables assume that the entire Two Billion Pesos (PhP 2,000,000,000.00) CP will be
fully issued by the Company.

The primary purpose of the short term availments of the company is to finance its working capital
requirements. No portion of the proceeds will be used to acquire major assets or finance the acquisition
of other business nor will the proceeds be used to reimburse any officer, director, employee or
shareholder for services rendered, assets previously transferred, money loaned or advanced or
otherwise. The Issue Manager and Underwriter / Arranger shall not receive any amount from the
proceeds other than the underwriting and selling fees.
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The foregoing discussion represents a best estimate of the use of proceeds of the Offer based on the
Company6é surrent plans and anticipated expenditures. In the event that there is any change in the
Compan y @isbursement plan, including force majeure, the Company will carefully evaluate the
situation and may reallocate the proceeds and/or hold such funds on short term deposit whichever is
better for the Compa ny 6 s ahareholdetr ss érest takén as whole. In such event, the Company
will issue an announcement if there is any material change in the above proposed use of proceeds.

In the event of any significant deviation, material adjustment or reallocation in the planned use of
proceeds, the Company will secure the approval of its Board of Directors for such deviation, adjustment
or reallocation and promptly make the appropriate disclosures to the SEC and shareholders, and the
PDEXx within thirty (30) days prior to its implementation.
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DETERMINATION OF THE OFFER PRICE

The CPs shall be issued at a discount to face value.

Below is an illustration of the computation of the Offer Price for an Issuance:

Series D Series E

Tenor (in Days) 182 364
Discount Rate 4.000% 4.250%
Cost Breakdown

Face Value 5,000,000.00 500,000.00
Discount (99,106.95) (20,600.85)
Tax on Discount 19,821.39 4,120.17
Cost 4,920,714.44 483,519.32
Offer Price 98.41% 96.70%

The discount rates were computed based on the discount rate formula, which sets the base rate as (a)
the interpolated value of the three-day averages of PHP BVAL 6M and PHP BVAL 1Y Reference Rates);
or (b) the weighted average accepted yield of the closest tenor of the Term Deposit Facility of the BSP
whichever is higher.
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PLAN OF DISTRIBUTION

The Company plans to issue the CPs in one lump sum or several tranches, through the designated
issue manager, underwriter and selling agents. The first issuance, as the case may be, shall be on Q1
2021 for such amount as shall be determined by the Issuer in consultation with the designated issue
manager and underwriter.

ISSUE MANAGER/UNDERWRITER AND UNDERWRITING OBLIGATION

The Company has engaged Multinational Investment Bancorporation as its Issue Manager and
Underwriter/Arranger pursuant to an Underwriting Agreement (the fUnderwriting Agreemento).
Multinational Investment Bancorporation has agreed to act as the Issue Manager and
Underwriter/Arranger for the Offer and as such, distribute and sell the CPs at the Offer Price, and has
committed to underwrite the CPs on a best-effort basis, in either case subject to the satisfaction of
certain conditions and in consideration of certain fees and expenses. There is no breakdown of
commercial papers for particular tranche in each series for distribution. Any unsold portion would be
sold at a future date, since the issuance is under a three-year validity of registration.

There is no appointed syndicate or sub-underwriter.

Multinational Investment Bancorporation is duly licensed by the SEC since April 1982 to engage in
distribution of securities to the public and has never been subjected to any disciplinary action as such.
It may, from time to time, engage in transactions with and perform services in the ordinary course of
business with the Company and its related companies.

Multinational Investment Bancorporation is the oldest existing independent investment house in the
Philippines. It provides a full range of investment banking services that include debt and equity
underwriting, loan syndication and financial advisory services for mergers and acquisitions, corporate
reorganization and financial restructuring.

Multinational Investment Bancorporation and its directors and officers have no direct relations with the
Company in terms of ownership. It has no right to designate or nominate any member of the Board of
the Company.

SALE AND DISTRIBUTION

The distribution and sale of the CPs shall be undertaken by the Issue Manager and
Underwriter/Arranger who shall sell and distribute the CPs to third party buyers/investors. Nothing
herein shall limit the rights of the Issue Manager and Underwriter/Arranger from purchasing the CPs for
its own account. There are no persons to whom the CPs are allocated or designated. The CPs shall be
offered to the public at large and without preference. The allocation to the investors will depend on their
orders which will be subject to scaling done in case of oversubscription.

Unless otherwise terminated, the engagement of the Issue Manager and Underwriter/Arranger shall
subsist so long as the SEC Permit to Sell remains valid.

FEES AND COMMISSIONS

The Company will pay the Issue Manager and Underwriter/Arranger a fee of 0.50% per annum on the
aggregate face value of the CPs issued, which is inclusive of the underwriting and the selling agency
fees. The fees shall be deductible from the gross proceeds of the Offer for a particular tranche on a
relevant Issue Date.

The Company shall also pay the Issue Manager and Underwriter/Arranger a flat fee of Pesos: Two
Million Five Hundred Thousand (PhP 2,500,000.00) upon the issuance of the Series D, and E CPs
pursuant to the Commercial Paper Program.

OFFER PERIOD
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The Offer Period shall commence upon or immediately after issuance by the SEC of the Permit to Sell,
and will end 15 working days after the start of the offer period or earlier as deemed appropriate by the
Issuer.

DESCRIPTION OF THE SECURITIES BEING OFFERED

Issuer : Cirtek Holdings Philippines Corporation

Issue Manager and : Multinational Investment Bancorporation
Underwriter/Arranger

Instrument : Registered Commercial Paper

Issue Size : Up to Two Billion Pesos to be issued in one lump

sum or in tranches, at the determination of the
Issuer in consultation with the Issue Manager and

Underwriter/Arranger.
Issue Price or Offer Price : Discount to face value
Use of Proceeds : The Company intends to use the proceeds from

the Offer to refinance existing debt, and to finance
working capital requirements. They will use the net
proceeds of the Offer (a) to refinance existing debt
in 2021, (b) to finance working capital of Quintel,
and (c) to finance working capital of CEC and
CATSI.

Bonded Indebtedness : The Company currently has no outstanding
bonded debt.

Discount Rate for Initial : For Series D: 4.00%

|
ssuance For Series E: 4.25%

Discount Rate for : The interest/discount rate for the subsequent

Subsequent Issuance/s issuance/s shall be set by the Issuer in
consultation with the arranger which may be
determined based on the corresponding
Benchmark Rate plus Spread

Base Rate : The base rate is the higher of a) the interpolated
three-day averages of PHP BVAL 6M and PHP
BVAL 1Y; or b) the rate of the closest tenor of the
Term Deposit Facility of the Bangko Sentral ng
Pilipinas or its successor benchmark.

In the event that the BVAL reference rates are
replaced by a different calculation methodology,
the applicable replacement reference rates shall

apply.

Tenor : The tenor of the initial issuance shall be as follows:
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Series D: One Hundred Eighty Two (182) days
from Issue Date

Series E: Three Hundred Sixty Four (364) days
from Issue Date

Denomination

For Series D:

Minimum of Pesos: Five Million (Php5,000,000.00)
face value and increments of Pesos: One Hundred
Thousand (Php100,000.00)

For Series E:

Minimum of Pesos: Five Hundred Thousand
(Php500,000.00) face value and increments of
Pesos: One Hundred Thousand (Php100,000.00)

Issue Date

28 April 2021 and/or such other date(s) as
determined by the Issuer upon notice to the SEC
and anytime within three (3) years following the
Registration Statement effectivity date.

Minimum  Denomination
for Secondary Trading

Minimum of Pesos: One Hundred Thousand (PhP
100,000) face value and increments of Pesos: Ten
Thousand (PhP 10,000)

Tenor of Subsequent
Issuance/s

The tenor of succeeding issues may range from
thirty (30) days up to the maximum tenor allowed
by the SEC under the relevant provisions of the
Securities Regulation Code (SRC)

Interest Computation

The Interest / Discount Rate and Rollover Interest
/ Discount Rate will be calculated on a true-
discount basis

Principal Repayment

The principal amount of the CPs will be repaid in
full on their respective Maturity Dates, unless the
investor provides written instruction to rollover the
entire amount or a portion thereof.

If such principal repayment is due on a day that is
not a business day, the principal repayment date
shall be made on the immediately succeeding
business day. No additional interest will be paid in
such case.

Status

The CPs will constitute direct, unconditional,
unsubordinated, general and unsecured
obligations of the Issuer ranking at least pari passu
in all respects and without preference or priority
(except for any statutory preference or priority
applicable in the winding-up of the Issuer) with all
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other outstanding unsecured and unsubordinated
obligations (contingent or otherwise, present and
future) of the Issuer.

Form

The CPs shall be issued scripless and will be
maintained in electronic form with the Registrar to
be appointed for the purpose

Taxation

Interest paid on the CPs shall be subject to a 20%
final withholding tax.

A CP Holder who is exempt from or is not subject
to the aforesaid withholding tax shall be required to
submit a tax exemption certificate and other
applicable documents.

Registrar

Philippine Depository & Trust Corp.

Paying Agent

Philippine Depository & Trust Corp.

Facility Agent

AB Capital and Investment Corporation

Secondary Trading

The CPs are intended to be listed at the PDEXx for
secondary trading of the CPs and upon such
listing, all secondary trading may be coursed
through eligible PDEXx Trading Participants

Manner of Purchase

The CPs will be available for sale from the
Underwriter / Arranger and Selling Agents, if any,
subject to minimum purchase amount and
denomination.

Acceptance / Rejection of
the Application

The Issuer and the Issue Manager and Underwriter
/ Arranger reserve the right to accept or reject any
application for the CPs. In case of over-
subscription, the Issuer and the Issue Manager
and Underwriter / Arranger reserve the right to
allocate the CPs available to the investors in a
manner they deem appropriate.

Delivery of CP

Delivery of the CPs will be made upon full payment
of the Offer Price to the Underwriter / Arranger
and/or Selling Agents

Liabilities

The Company as the Issuer is liable and
responsible for any and all obligations arising from
the sale of the CP as provided under pertinent
sections of the Negotiable Instruments Law, the
SRC and applicable laws of the Philippines as well
as in the Underwriting Agreement and related
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agreements. In addition, the Issuer is responsible
for complying with all reportorial requirements of
the SEC in connection with the issuance of the
CPs.

Credit Rating

PRS A (corp.) with a Stable Outlook as assigned
by PhilRatings on March 03, 2021

Security

Negative pledge on the
future assets, except (i) to secure statutory
obligations, (ii) to enable the Company to continue
to enter into its usual transactions in the ordinary
course of business, (iii) those imposed by law or
arising out of pledges
compensation laws or other social security or
retirement benefits or similar legislation, and (iv)
those created for the purpose of paying current
taxes, assessments or other governmental
charges which are not delinquent or remain
payable without any penalty, or the validity of
which is contested in good faith by appropriate
proceedings upon stay of execution of the
enforcement thereof.

or d

Cross Default

The Company shall be considered to be in default
in case the Company fails to pay or defaults in the
payment of any installment of the principal or
interest relative to, or fails to comply with or to
perform, any other obligation, or commits a breach
or violation of any of the terms, conditions or
stipulations, of any agreement, contract or
document with any persons to which the Company
is a party or privy, whether executed prior to or
after the date hereof, or under which the Company
has agreed to act as guarantor, surety or
accommodation party, which, under the terms of
such agreement, contract, document, guaranty or
suretyship, including any agreement similar or
analogous thereto, shall constitute a material
default thereunder after allowing for all applicable
grace periods. No default will occur under this
clause if the aggregate amount the Company fails
to pay is less than Php 35 million (or its equivalent
in any other currency or currencies).

Other
Conditions

Terms

and

The CPs will not be convertible to any other
security or equity of the Issuer.

The Issuer will not set up any sinking fund for the
redemption of the CPs.

Substitution of the CPs with another type of
security will not be permitted.

Other terms and conditions as may be agreed
upon among the Issuer, the Issue Manager and
Underwriter / Arranger.
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Loan Covenants Certain loan agreements between the Company
and various local financial institutions require
Cirtek to meet and maintain certain financial ratios
including, but not limited to:

Debt-to-Equity Ratio

1 Shall not exceed 2:1
Debt Service Coverage Ratio

1 Shall not be less than 1.5x
Current Ratio

9 Shall not be less than 1.10x

For a more detailed discus:
|l oan covenant s, pl ease see
Contracts and Agr 248 ofghist s 0
prospectus.
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INTEREST OF NAMED EXPERTS AND COUNSEL

The validity of the CPs and tax matters pertaining thereto were passed upon by Acufia & Francisco
Law, the independent legal counsel for the issuance. The independent legal counsel has no
shareholdings or any interest, direct or indirect, in the Company, or any right, whether legally
enforceable or not to nominate persons or to subscribe to the securities of the Company in accordance
with the standards on independence required in the Code of Professional Responsibility and as
prescribed by the Supreme Court of the Philippines.

The Philippine Depository & Trust Corporation, the Registrar and Paying Agent, has no direct and
indirect interest in the Company.

The financial statements of the Company for the period ended December 31, 2019 appearing in this
Prospectus had been audited by R.S. Bernaldo & Associates, independent auditor, as set forth in their
report thereon appearing elsewhere herein; the partner-in-charge for the period is Percival R. De
Guzman, CPA. Meanwhile, the financial statements for the period ended December 31 2018 and 2017
that is also appearing in this Prospectus have been audited by SyCip Gorres Velayo & Co., independent
auditor, as set forth in their report. The partner-in-charge for the periods ended December 31, 2018
and 2017 is Mr. Kristopher S. Catalan, CPA.

Romulo Mabanta Buenaventura Sayoc & de los Angeles is the legal counsel for the Company. The
legal counsel for the Company has no shareholdings or any interest, direct or indirect, in the Company,
or any right, whether legally enforceable or not to nominate persons or to subscribe to the securities of
the Company.

Atty. Mariel Jasmine M. Molon is the legal counsel of the Underwriter. Atty. Molon has no shareholdings
or any interest, direct or indirect, in the Company.

There is no arrangement that experts shall receive a direct or indirect interest in the Company or was
a promoter, underwriter, voting trustee, director, officer, or employee of Company.
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INDUSTRY OVERVIEW AND COMPETITIVE OVERVIEW

CEC and CATSI
Abstract
The semiconductor industry is composed of Four major supply chain business segments.

The first is the Integrated Device Manufacturer ( fi | D &s&ejniconductor company which designs,
manufactures, and sells integrated circuit (1IC9 products. This can be either a company that handles
and manages its manufacturing in-house or a fabless semiconductor company, which outsources
production to a third-party.

The second business segment is the foundry in which semiconductor chips or wafers are fabricated to
order for third party companies that sell the chip, This can be also either part of the IDM as their core
competence or third party players, Third party players are usually being utilized by IDM where there is
overflow of capacity or restrictions to capital expenses.

The third business segment is Assembly and Test packaging ( i A Twhioh)is commonly used by IDMs
for outsourcing. Instead of utilizing their in-house manufacturing, IDMs contract these ATP as they can
leverage their volume and price positioning by minimizing capital expenses for equipment and capacity
expansion.

The fourth and the last segment of the semiconductor supply chain is the electronics manufacturing.
This is where the components manufactured by ATP or OSAT go to create a box build or System or
Muti-system Assembly.

Cirtek Electronics Corp is considered as an OSAT or ATP that competes with companies in China,
Thailand, Malaysia and Taiwan.

Outlook

The worldwide Semiconductor Market was up 13.7% in 2018 to US$468.8 billion, an all-time high. The
year 2019 is forecasted to be down 13.3% to US$406.6 billion. All geographical regions are expected
to decrease.

For 2020, all regions are forecasted to grow with the overall market up 4.8%.0Optoelectronics is expected
to grow by 8.2%, while all other products are forecasted to grow low-to-mid single digit compared to
2019.

WSTS expects the world semiconductor market to be up by 5.1 percent to US$ 433 billion in 2020. This
reflects expected growth in all major product categories, except Optoelectronics and Discrete
Semiconductors. The largest growth contributors are Memory with 12.2 percent, followed by Sensors
with 7.4 percent. In 2020, Americas and Asia Pacific regions are expected to grow.

For 2021, the global semiconductor market is projected to grow by 8.4 percent, driven by double-digit
growth of Memory and Optoelectronics. All other product categories are also expected to show positive
growth rates.  All regions are expected to grow in 2021.

The semiconductor market overall is not that negatively impacted by the COVID-19 pandemic as
originally expected earlier this year.

Global OSAT or ATP Market was valued at US$ 30,679.0 Million in 2018 and is projected to reach US$
44,047.6 Million by 2026, growing at a CAGR of 4.65% from 2019 to 2026.

OSAT Market is expected to register a CAGR of 5.7% over the forecast period (2020 - 2025). The

increased demand from Automotive subsystems and connected devices are said to be the main driving
force in the forecasted period.
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USss$
Outsourcing Semiconductor Package Assembly and Test Services
(OSAT) Market: Revenue in USD billion, Global, 2018-2024
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A The market was valued at US$ 32.18 billion in 2018, and is expected to reach a value of US$ 47.63 billion
by 2024, at a CAGR of 6.85%, over the forecast period (2019-2024).

A By type, the packaging segment dominated the market, with 88.48% market share in 2018, while testing
segment has a CAGR of 7.51% of as of 2018.

A By end user consumer electronics dominate the market with a 40.35% share of the market in 2018, while
the automotive applications recorded the highest CAGR of 10.34%, followed communication applications
at 8.67%.

A By region, Asia Pacific holds the highest market share of 58.34%, followed by North America with 25.26%
market share. Over the forecast period, Asia-Pacific is expected to retain its position holding over 61.58%
of market share by 2024.

A Also, Asia Pacific is expected to be the fastest growing market over the forecast period, growing at a
CAGR of 7.82%

The OSAT industry is still seen as an appealing business, even if its growth rates are lower than the
semiconductor industry as a whole. It is expected to grow by 5% per year until 2022, with growth as
high as 10% in China.

Looking forward, however, it will need to defend itself from further squeezing to maintain and increase
growth rates. This is the scenario if macroeconomic conditions and growth levels in the semiconductor
industry stay the same.

If the market for semiconductors worsens, as some indicators suggest, it could see a down cycle of up
to 15 % and only a slow return to previous growth levels. Under a bear scenario for the semiconductor
industry, OSAT companies, already feeling pressure from suppliers, new entrants, buyers and potential
substitutes, will experience even more competitive rivalry in the scramble for business. The global
OSAT market is mainly segmented according to type of product, application, and region. Given the
industry historical behavior, is inherently more volatile than any other sectors. Competition is intense,
particularly with respect to product innovation. In order to stay competitive, Manufacturing companies
continuously introduce innovations to keep pace with the growing demand for lower cost with highest
quality standards and reliable products. Companies in this industry constantly also have to deal with
effects economic cycle, persistent peer competition, shortening product life cycle, and pressure for cost
controls.
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The following Companies are the Key Players in the OSAT industry; ASE Group, Amkor, JCET,
Siliconware Precision Industries Co., Ltd., KYEC, Hana Micron, Orient Semiconductor, Unisem Group,
Carsem group, Walton Advanced Engineering, and Powertech Technology.

Cirtek is engaged and plays in the ATP or OSAT industry. There are almost 100 individual OSAT players
in the world that compete in the US$40 - 50billion market for Assembly and Test Packaging service (
ATP). In an emerging global competitive environment, the Global semiconductor industry is facing
consistent threats for low cost solutions. Philippines is amongst the countries along with Vietnam that
is considered low cost countries with limited innovative capabilities. This is one area where Cirtek is
facing a fierce competition amongst the low cost countries with highly innovative capabilities such as
Malaysia, Thailand, Taiwan and China. Companies in this regions are considered highly innovative
capabilities that overcomes their weakness as low cost solutions.

Cirtek though low in innovation and capabilities, still being categorized as a very good alternate source
low cost packaging solutions that present a very good chance of capturing special manufacturing
capabilities that requires labor intensive manufacturing with special skills for customized products.
Given the latest labor cost, Philippines still considered the lowest cost in Asia, (see below) which is
being used by Cirtek to attract potential customers

LABOR RATE COMPARISSON

SOURCE : VIETMAN BRIEFING

2018 Revised
2017 Minimum 2017 Minimum Minim\,m:'\la es 2018 Revised
COUNTRY Wages (Local , 9 Mnimum Wages Status
: Wages (USD‘month) (Local X
aurrency/month) R (U SO¥month)
currency/month)
Vietnam 2580000 102,7650000 11429tc 18812  2760000102,980,000 12227to 17831 " © Ed,;‘:a‘m‘m’
147.76 to 17834 (only
. 7680 to SE00 (only for for Region | — In effect 25th Jaruary
~ I3 9 :
Philippines 723010 15,380 140.28t0 29653 Ragioni—| 1t llocog>>USS202 for 2018
Laguna
Thailand 000 105200 2852910 29490 9240 109900 29310312.29 S :st poxs
Government working
Malaysa 920 to 1000 233.83t0 265418 Same = 2017 Same as 2017 onrevised rates for
2018
In effiect 151 Jan
Cambodia £12000 153 80000 170 3% ey
2018
In effiect 15t J
Indonesia 1307745102,266750 99801026025  1,560000103,920,000 109.20to 274.40 3t January

2018

Landscape of OSAT

Increasing sales is important to OSAT companies. This is because higher sales allows for improved
fixed cost absorption. Product innovation is also important, since consumers crave the newest offerings.
Consumer discretionary items, such as cellular phones, digital televisions, and portable music players,
are upgraded regularly, giving customers many options to choose from. Technological innovation
results in intense pressure to bring interesting products to the marketplace in a timely manner.
Additionally, consumers tend to buy advanced new products long before the old ones are dysfunctional.
This is not the case in most industries. For instance, many consumers keep their refrigerators until they
go on the blink, but they will upgrade their cell-phones every two years or so.

Compounding the predicament of the OSAT small players is the dynamic landscape of the OSAT today
where several strategies are being worked out to capture market share, Reports says OSAT industry
will be categorized into four market segments;

1. Leaders that offers large volume with advance and matured package technology combined
2. Smaller volume with specific advance package technology
3. Long Tail of Matured Technology Suppliers
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4. Suppliers for EOL products with customer specific application combined - (source taken from other
past reports)

The impact of the above will expect industry with fierce competition in 2020, some will be displaying
intense or ferocious aggressiveness in pricing and value added services as well as extensive
transformation to automation and advance packaging as an entry point to the market,

Based on the overall revenue the World's top leaders in OSAT companies are:

1. ASE Technology Holding Co., Ltd.: US$ 11.87 Billion
2. Amkor Technology: US$ 4.31 Billion
3. JCET (STATS ChipPAC): US$ 3.97 Billion
4. SPIL: US$ 2.79 Billion
5. Powertech Technology Inc.: US$ 2.17 Billion
6. TongFu Microelectronics Co., Ltd.: US$ 1.07 Billion
7. TianshuiHuatian Technology Co.,Ltd: US$ 1.065 Billion
8UTAC Holdings Ltd and it &JS0UdBilliodi aries (AUTACO) :
9. King Yuan Electronics CO., Ltd.: US$ 0.66 Billion
10. ChipMOS Technologies Inc.: US$ 0.603 Billion
Quintel

Market Overview

The antenna market was valued at US$ 18.57 billion in 2018 and is expected to reach a value of US$
27.7 billion by 2024, recording a CAGR of 6.96% over the forecast period, 2019 - 2024. Radio antennas
are being extensively used as they are comparatively cheaper and are deployed on a large scale. On
the other hand, RADARs are finding applications in many fields, including automobile, defense, drones,
etc.

1 Investments in autonomous vehicles are driving the demand for RADAR and other
communication systems. Satellite communication and cellular communication are also
investing heavily in improving the existing infrastructure. This is resulting in augmenting the
demand for antenna systems.

I With international companies exploring the potential of the emerging nations, this sector is
witnessing increasing amounts of investments. Overall, the market is expected to grow at a
healthy rate over the forecast period.

1 However, there is still a need for efficiency and bandwidth improvements. Due to these factors,
the growth of the antennas is getting hampered.

1 The global Antenna market size is expected to gain market growth in the forecast period of
2020 to 2025, with a CAGR of 3.8% in the forecast period of 2020 to 2025 and will expected to
reach USD 19430 million by 2025, from USD 16750 million in 2019.

I The Antenna market report provides a detailed analysis of global market size, regional and
country-level market size, segmentation market growth, market share, competitive Landscape,
sales analysis, impact of domestic and global market players, value chain optimization, trade
regulations, recent developments, opportunities analysis, strategic market growth analysis,
product launches, area marketplace expanding, and technological innovations.

Key Market Trends

Smart Antenna is Expected to Have a Significant Market Share

1 Smart antennas are proficient in increasing the signal range, minimizing interfering signals,
combating signal fading, and as a consequence enhancing the capacity of a wireless system.
The increasing application of smart antennas in smartphones and the growing demand for
smart antennas in wireless communication are driving the smart antennas adoption.

1 Moreover, the rising need for faster data transmission in modern communication systems with
optimized evolution data, high speed downloading, and web browsing has forced organizations
to increase the efficiency of wireless transmission, which is favoring the market.
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Furthermore, the continuously improving network infrastructure has compelled retailers to use
m-commerce and e-commerce with RFID tracking systems technology, to track the shipments.
The integration of RFID technology in the 10T landscape is expected to be one of the significant
trends that will gain traction and aid the adoption of smart antennas over the forecast period.
As the telecom industry waits for 5G, antenna vendors are busy perfecting the adoption of
smart antenna constructs across power values, operating distances, and frequency ranges.

5G Adoption Forecast as Share of Mobile Connections,
North America, 2019 - 2025

1%
2019 2020 2021 2022 2023 2024 2025
h I\

Source: GSMA

North America is Expected to Have a Major Market Share

il

Developed communication infrastructure and increasing investments in the region for the
development of new infrastructure from military and defense, satellite, and cellular
communication are expected to drive the growth of the antenna market.

Shortly, with smartphones gaining penetration in new markets and the advent of new
communication technologies, such as 4G (and further advanced technologies like 5G)
expected to enter the market, the demand for smart antennas seems lucrative for market
prospects.

AT&TO6s 5G trials are hel pi ngstahdards canwibuioasnAT&Tg ui d e

has been testing 5G fixed wireless equipment with vendors and it showed the possibilities of
millimeter wave (mmWave) radio access technology for the networks of the future.

With international companies exploring the potential in emerging nations, this sector is
witnessing increasing investments. Overall, the market is expected to grow at a healthy rate
over the forecast period.

High defense budgets of the United States and the increasing demand for economic and
security issues have increased the need for RADAR systems. Additionally, technological
advancements and the growing demand for ranging and detection of objects are fuelling the
demand for RADAR systems.

51



Antenna Market - Growth Rate by Region (2019 - 2024)

Regional Growth Rates
B High

Mid
B Low

Source: Mordor Intelligence ME

Competitive Landscape

1 The antenna market is highly competitive and consists of a significant amount of major players.
In terms of market share, a few of the major players currently dominate the market. The
manufacturers are aiming to gain a competitive advantage by adopting product differentiation.

1 For instance, Honeywell announced the launch of Aspire 40, a satellite communications
system. The device utilizes immediate gainor high-gai n ant enna which ampl i fi
capability. The system ensures more efficient and safer flights for business jets, commercial
and military aircrafts by offering simultaneous connectivity to both cabin and cockpit.
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THE COMPANY

Company Overview

Cirtek Holdings Philippines Corporation is a fully integrated global technology company focused on

wireless communication. It is t he hol di ng company

Cirtek El ectronics I nternational kCor 5o roautpidog n

C o mp a mpgindial office is located at 116 East Main Avenue, Phase V-SEZ, Laguna Technopark,
Bifian, Laguna.

The Company was registered in the SEC on February 10, 2011 and listed in the PSE on November 18,
2011. On 10 November 2015, the Company then proceeded with a follow on offering of 110,000,000
common shares with an offer price of PHP 20.00 per share which was 1.5 times oversubscribed and
raised 2.2 billion. fthe RGO were listetoon thesPi$E on ¢ghe sameudhyj
Currently, market capitalization has grown by over two times from 1.10 billion in 2011 to 2.7 billion
as of February 28, 2021.

With CEC and CATSI operating for more than 33 years and 21 years, respectively, the Cirtek Group

harnesses more than 54 years of combined operating track record. TheCompany déds product s

wide range of applications and industries, including communications, consumer electronics, power
devices, computing, automotive, and industrial.

Through its Subsidiaries, the Company is primarily engaged in three (3) major activities:

1. the design, devel opment and delivery of t he

efficiency, high-performance antenna solutions;

2. the manufacture of value-added, highly integrated technology products; and

3. the manufacture and sales of semiconductor packages as an independent subcontractor for
outsourced semiconductor assembly, test and packaging services

Quintel Solutions is a leading provider of advanced high-efficiency, high-performance antenna solutions
for wireless cellular networks. Quintel is a pioneer of multi-port, multi-frequency wireless tower
antennas. These antennas support more frequencies and deliver greater bandwidth, thereby improving
customer experience and creating cost-efficiencies and quicker roll-out for mobile operators.

CEIC sells integrated circuits principally in the US and assigns the production of the same to CEC.

Wi

c

CEI C acquired Remec Broadband Wireless | nc. (ARBWI 0)

Technologies and Solutions, In ¢ , (ACATSI 0) , abaspdr nmnufacturePdi value aoded, n e

highly integrated technology products. CATSI offers complete "box build" turnkey manufacturing
solutions to RF, microwave, and millimeterwave products used in the wireless industry such as
telecommunication, satellite, aerospace and defense, and automotive wireless devices.

CEC provides turnkey solutions that include package design and development, wafer probing, wafer
back grinding, assembly and packaging, final testing of semiconductor devices, and delivery and
shipment to its cust onoeer & deguancdstomersespread oudrEEDrofe atte
US and Asia.

Cirtek Delaware is a Delaware corporation which is wholly-owned by Cirtek Electronics International
Corporation. Cirtek Delaware was established to implement the Agreement and Plan of Merger under
which Quintel Cayman Ltd. will be a wholly- owned subsidiary of Cirtek Delaware.

Quintel Cayman Ltd is the holding corporation of Quintel Technology Limited and Quintel Usa. Inc.
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Quintel Technology Limited designs, develops, and delivers antenna solutions for the wireless industry
in the United States and internationally. Quintel Technology Limited is based in Rochester, New York
with additional offices in North America, Europe, and Asia.

Quintel USA, Inc. is a privately held company in Rochester, New York. Quintel USA, Inc. designs,
develops and delivers advanced high-efficiency, high-performance antenna solutions that help mobile
operators to increase efficiency, enhance quality-of-service, slash costs and accelerate returns.

The Philippine Branch is the extension of Cirtek Advanced Technologies and Solutions, Inc. (CATSI), a
BVI company. CATSI is wholly-owned by Cirtek Electronics International Corporation. CATSI, through
its Philippines Branch is a proven Philippine-based manufacturer of value added, highly integrated
technology products. CATSI offers complete "box build" turnkey manufacturing solutions to RF,
microwave, and millimeterwave products used in the wireless industry such as telecommunication,
satellite, aerospace and defense, and automotive wireless devices.

RBW Realty and Property, Inc. is a real estate developer located in Muntinlupa, Philippines.

Cirtek Business & Technology Solutions, Inc. was established to provide wireless infrastructure
solutions to large Philippine enterprises using internally-manufactured multi-gigabit, millimeterwave,
high capacity wireless backhaul and access technologies.

Beginning in 1984 with only three customers, the Cirtek Group has significantly grown its customer base
to over 70 major and regular customers across Europe, U.S. and Asia, with the bulk of revenues
contributed by customers located in Europe and the U.S.

The Cirtek Group has earned a strong reputation with its customers for its high-quality products,
production flexibility, competitive costing, and capability to work with customers to develop application
and customer specific packages. The Cirtek Group has been accredited and certified by several
international quality institutions, such as TUD SUD Management Service GmbH and Defense Supply
Center of Columbus for the latest quality system standards, which include 1ISO9001, 1ISO14001, and
QS9000/TS16949.

In 2019, Ci r t e kconsblidatedmét sales was stable at US$80 million from US$88.7 million in
2017 while consolidated net income grew from US$3.15 million to US$8.42 million at a CAGR of
63.49%.
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Corporate Structure

As of February 28, 2021, the corporate structure of the Company and its Subsidiaries are as follows:

Charmview Carmetheus

Enterprises Ltd. Holdings Inc.

40% 60%

Camerton Inc.*

100%

Cirtek
Corporation
(Delaware)

CATSI BVI

CATSI-Phil Branch Quintel Cayman

Quintel USA
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Al of t h e Subsidi€ties rame avmoly wned. As of February 28, 2021, details of these
Subsidiaries are as follows:

Percentage of Ownership

Country of Feb. 28, 2021 Dec. 31, 2019

Incorporation Direct Indirect Direct Indirect
CEC Philippines 100 T 100 T
CEIC BVI 100 T 100 T
CATS BVI T 100 T 100
CATS - Philippine Branch Philippines T 100 T 100
Cirtek Corporation United States of America ) 100 T 100
Quintel Cayman Islands ) 100 T 100
Quintel USA United States of America ) 100 T 100

*Shares of Cirtek Business & Technology Solutions Inc. are still in the process of being transferred to CEIC

Competitive Strengths
The Company believes that its principal strengths are the following:
Industry-leading Technology

The Company, through Quintel, designs, develops and delivers advanced high-efficiency, high
performance antenna solutions that help mobile operators to increase efficiency, enhance quality-of
service, slash costs and accelerate ROI.

Quintel is radically transforming wireless infrastructure with feature-rich antenna technologies that make
networks more efficient and more profitable. An innovator in low-impact and high-output solutions,
Quintel simplifies rollout complexity with practical antenna solutions that quickly boost capacity and
coverage

Reputation for High-Quality, Innovative Products

The Cirtek Group has a strong reputation for producing and delivering high-quality, innovative products
to the market.
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Significant Proprietary IP

The Company's proven record of innovation and over 60 years of combined experience in
manufacturing and developing robust technology products are supported by 21 patent families, over 50
approved patents and patent applications worldwide.

Offers a Complete Range of Turnkey Solutions and Vertically Integrated Services

The Company, through its Subsidiaries, provides a full range of turnkey solutions. For the
semiconductor business, these would include package design and development, wafer probing, wafer
back grinding, assembly and packaging, final testing of semiconductor devices, and delivery and
shi pment to its customerso6é end users. CATSI a
process design and development, transitioning from R&D to full scale manufacturing, integrated
manufacturing processes, and delivery to end customers.

Of particular importance to the Company, however, is its ability to adapt and adjust to the specific needs
and demands of its customers throughi t s t echnical capabilities.
the flexibility to contract for the entire process flow, or just a portion thereof. In addition, the Company
also works with its customers to develop application and customer specific packages. These have given
Cirtek the ability to adapt to i ts cust omer s
with its customers.

Furthermor e, the Companyds v gsduiionsachably it to shorery leaa
ti mes. Thi s r esul tssustomersdoanon-assgerstial praduct cGsis rand daktér time to
market for their products.

Global and Diversified Customer Footprint

Cirtek Groupo6s pr cadwset applidatons ¢hat seuvk & divyerseerange of industries
including telecommunications, automotive, consumer electronics, industrial, medical, satellite
communication, and aerospace and defense. The table below illustrates the breakdown of the
C o mp a meyehuses by industry for the year ended September 30, 2020:

Industry Revenue
Contribution
(%)
Communication 35
Computing 20
Consumer 20
Electronics
Medical 10
Industrial 10
Automotive 5
Total 100

Since its incorporation, the Cirtek Group has slowly built a global customer base of over 70 customers
based in three major regions in the world, namely, Asia, Europe and the U.S. The table below shows
the breakdown of revenue contribution of its customers per region for the year ended September30,
2020:
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Revenue
Contribution
(%)
U.S. 45%
Europe 30%
Asia 25%
Total 100%

Because of the diversified revenue base of the Cirtek Group, it is not dependent on a single market or
customer and is able to cope with upswings and downswings in demand.

Strong Financial Track Record

Cirtek, through its Subsidiaries, has consistently proven its ability to grow the business. Cirtek has grown
its consolidated net sales from US$24 million in 2009 to US$80 million in 2019.

The Cirtek Groupods ability to create shareholder val
EBITDA over the years. As a result, market capitalization has grown by approximately two times since
its | PO i n No v2ermibhonas oRFehtubry 2802021.

Highly Experienced Management Team

The Companyods s e ncomposed of nteghlya g@xperienoced individuals from

various semiconductor, OSAT, and RF and microwave companies. It has over 200 years of combined

management and engineering expertise. It believes that because of management 6s exten:
experience in the industry, the Company is highly equipped in dealing with, responding, and adapting

to customer needs, as well as changes in the industry landscape.

Proven Execution Track Record

The Company, through its Subsidiaries, harnesses more than 54 years of combined operating track
record. It has a well-established reputation in both the assembly and testing segment of the
semiconductor industry and in providing complete "box build" turnkey manufacturing solutions to RF,
microwave, and millimeterwave products.

CEC is known for its high-quality products, production flexibility, competitive costing, and capability to
work with customers to develop applications. It continues to be the preferred supplier of customer- and
application-specific semiconductor packages. It has been in business with most of its customers for
more than ten years. Moreover, its existing customer base has grown since 1984 from only three
customers to over 60 customers to date.

RBWI, now known as CATSI, has over 18 years of experience in producing high quality niche PCBA
and Box-build in low/medium/high volume and high-mix products for industrial and consumer
applications, such as RF/microwave, emerging products of OEMs and ODMs for commercial, industrial,
military and telecommunications applications, and providing related repair services. These unique
capabilities and extensive experience in RF and microwave manufacturing and engineering services
offer a versatile competitiveness in this field.

Quintel is a market leader in the design, development and delivery of advanced high efficiency, high
performance antenna solutions that allow mobile operators to increase efficiency, enhance quality-of-
service and reduce costs. The company®6s cor e whick @flovides vagable lin€ar i | t
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phase slope across the antenna array and as such, increases site output without expanding the site
footprint.

The Company has, over the years, developed excellence i n manufacturing.
practices are designed to be compliant with industry requirements and to exceed customer
expectations. This is evidenced by latest quality system standards obtained by the Company, through
its Subsidiaries, such as TUD SUD Management Service GmbH and Defense Supply Center of
Columbus, for the latest quality system standards, which include [1SO9001, 1SO14001, and
QS9000/TS16949.

The Companyods qguality system has evolved
and learning from their experiences, and incorporating their best pract i c e s into
own quality system. All these have enabled the company to garner several recognition awards from
its major customers as presented in the iThe Companydsection on page 53.

Key Strategies
FOR QUINTEL

Expand to new geographic markets as the global market for muti-port, multi-frequency base
station antennas is expanding rapidly

At present, Quintel is concentrated in North America, in particular the US as its main customers are
AT&T and Verizon, the two largest telecom companies in the world.

With the sale of multiband base station antennas rising worldwide, Quintel, as a pioneer and leading
provider of multi-port and multi-band antenna systems, is moving to expand its presence outside the
US and in markets where available frequencies matches Quintel's product frequencies.

Expand Cirtek / Quoolia tthedu@hs new produdtuisttoductiopr, rlicefising
and white label branding

To continue being a market leader, Quintel will continue to introduce new, innovative technologies and
products to address current and emerging market opportunities as well as requirements from its
customer.

Quintel will also consider strategic partnerships such as licensing and white label branding. Such
strategies will generate revenue, brand recognition and expand the product and services offerings of
Quintel.

Quintel will endeavor to improve gross margin through lower BOM cost, more efficient outbound
logistics, better yield and better quality.

Quintel is aggressively pursuing cost reduction initiatives to improve margins and give the Company

pricing flexibility in price-sensitive markets. Key areas for cost reduction include lower BOM costs by
expanding its supplier base, and lower logistic costs through optimal use of air and sea freight.
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FOR CEC

Focus on further expanding the semiconductor business

Improve on customer- and application- specific packages

The Company intends to constantly review and make innovations in its production and assembly

techniques and capabilities to improve productivity and efficiency in its use of resources. In addition, it
plans to continue to work closely with its current and potential customers to understand technology and

industry trends t hat may have an impact on the custamerethes 6

Company wi || evaluat e how i ts customer 0s
standards in order to stay competitive.

Furthermore, the Company will continue to aggressively offer dedicated or captive line models for

prod:!

produ

assembly and test services. This involves dauweandat i

stable products with competitive volume break incentives. This arrangement allows customers to
increase capacity quickly and minimize the need for additional capital expenditures.

Introduce new products/packagesthatme et ¢ u sneedsner s 6

The Company plans to continue to co-develop new technologies with its customers. It will tap into the
expertise and strengths of customers in areas where developing it solely would be costly and time
consuming. The cooperation with customers assures the availability of a ready market and a faster-to
market introduction of products.

Strengthen presence in high-growth market segments such as wireless communication,
consumer electronics, automotive sectors

The Company plans to actively pursue business opportunities in high-growth market segments such as
wireless communication, consumer electronics and automotive. Demand for smart phones, tablets and
gadgets remain strong. In automotive, demand is being driven by the growing number of cars, as well
as the higher electronic content in vehicles as result of enhancements to convenience and safety
features and environmental concerns. The internet of things (the ability to connect remote and mobile
ithingsachiomesoim or fassetso t o t he I nter
wireless communications and low-cost sensors/computing/storage) will significantly drive the consumer
electronics market.

Expand sales network in key markets such as Europe, US and Asia

The Company is increasing its international sales force and sales representatives to establish greater
geographic presence and increase its end-customer base.

FOR CATSI

Consistent growth for RF/Microwave/Milimeterwave Business by at least 20% year on year

The Company expects the demand for its RF/Microwave/Millimeterwave business to grow at a rapid
rate as a result of the explosive growth in wireless data traffic and growing application of millimeterwave

in imaging, telecommunication, consumer markets, defense and security.

Expand customer base RF/Microwave/Milimeterwave Business
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Since it started operations, CATSI has shipped over 1.4 million products worldwide. The Company has
produced the most number of millimeter wave radio links among independent manufacturers worldwide.
CATSI is aggressively pursuing new customers as demand for microwave and millimeter wave in the
upper frequencies increase. The Company is also in the process of increasing its sales coverage by
signing up sales representatives in the US and Europe. The Asian market is covered by an in-house
team.

Subsidiaries
Cirtek Electronics Corporation

CEC was incorporated with the SEC on May 31, 1984, primarily to engage as an independent
subcontractor for semiconductor assembly, test and packaging services.

Prior to t he Companyéoés a ¢ q u-bvenedtby @harmview o f CE
Enterprises, Ltd. (ACharmvi ewo) , British Virgim | di ng
Islands on November 1, 1994 and is owned by the Liu family, wherein the US$50,000 authorized

capital stock is divided equally among Jerry Liu, Nelia Liu, Michael Liu, Justin Liu, and Brian Gregory

Liu.

On March 24, 2008, Charmview and CHI entered into a Share Swap Agreement whereby Charmview
transferred all of its interest in CEC, constituting 155,511,959 common shares, to CHI in exchange for
50,000 common shares of stock of CHI. As a result of the share swap, CEC became a subsidiary of
CHI.

On March 1, 2011, CHI and the Company executed the Deed of Absolute Sale of Shares wherein CHI
transferred all of its 155,511,959 shares in CEC to the Company for and in consideration of
P130,000,000.00, making CEC a wholly-owned subsidiary of the Company.

CEC owns the manufacturing plants in Laguna Technopark as well as machinery such as bonder, auto
test handler, optical inspection system, wafer back grinder, mold set, and other machinery necessary
for the manufacture, assembly, and testing of semiconductors.

CEC was previously registered with the Board of Il nve
1789, as amended by Batas Pambansa Blg. 391, as a preferred pioneer enterprise for the manufacture

and export of integrated circuits. As a registered enterprise, CEC was entitled to certain tax and nontax

incentives provided for in PD 1789.

On March 24, 1998, the Philippine Economic Zone Aut hc
as an ecozone export enterprise at the Laguna Technopark for the manufacture of standard integrated

circuits, discrete, hybrid, and potential new packages. Since its income tax holiday incentive expired in

2003, CEC is subject to tax at the preferential rate of 5% of its gross income in accordance with Republic

Act No. 7916 as amended, the law creating the PEZA. In order to maximize the incentives granted

under Republic Act No. 7916, CEC applied for the registration of its new products and was granted

income tax holiday therefor from 2003 to 2005.

OoOn April 27, 2011, PEZA approved CECOs applicat]
involving the manufacture of devices which will be used as components for smart phones, automotive
sensor applications, battery chargers, and industrial applications.

CEC offers a broad range of products that go into various applications. The end application covers a
diverse range of industries from consumer products to high reliability industrial and military products.
The following are CEC's product lines:
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1. Protection products - These products are designed to protect electronic devices from damaging
voltage or current spikes. These are in multi-chip Smallout | i ne I ntegrated Cir
packages, with up to 32 diodes in a single unit. The applications of the protection products include
smartphones, tablets.

APPLICATION

INTERNAL CONFIGURATION PACKAGES

1. Light sensors - These optical devices sense the intensity of light and trigger the automatic
switching on and off of headlights and the automatic adjustment of air conditioning settings in

cars. The package is a transparent custom-body Quad Flat Pack Le ad | es s Package (
The applications of the Light sensors products include Sensor auto switching device,Hall sensor
application.

2. Real time clock - These are precision time keeping devices which contain features like calendars,
time of day, trickle charger and memory functions. These devices come with tuning fork cylindrical
crystals and are packaged in 16/20L SOIC 300mil body version. The applications of the Real time
clock products include Digital meter reader, PLL device Phase-locked loop (PLL) circuits exist in a
wide variety of high frequency applications, from simple clock clean-up circuits, to local oscillators
(LOs) for high performance radio communication links, and ultrafast switching frequency
synthesizers in vector network analyzers (VNA).
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